- Publishing

Eknaidsuon, Aia Biou Maénon, Epeuva kat TexvoAoyikn Avantuégn,

Kawvotopia kat Otkovopia

Top. 1 (2016)

MpakTikd Mpwtou MaveAAnviou Zuvedpiou

__
-
EAAHNIKO INZTITOYTO QIKONOMIKON
THZ EKNAIAEYZIHE & AIA BIOY MA@HEHE,
THEZ EPEYNAE & KAINOTOMIAZ

| MPAKTIKA

MANEAAHNIOY ZYNEAPIOY
E AIEONH ZYMMETOXH

EAAGSa-Evpwmnmn 2020:
Exmaidevon, Aia Biov Mabnon, Epeguva,
Kalvotopia kat Oikovopia

ABva
1, 2 ko 3 lovAiow 2016

Opydvwon:
EMnviko lvonitoiTo CikovopiKmy
T Exnaidevong & Aa Biou Madnong, e Ep &K piag

Aryiba:
e Xapokonzio Navematipio

EmpéAaia:
Ap E. Kapdiokou & Ap I Koutpopdvog (ZuvtoviaTéc),
Ap | Boutowdag, Ap M. Méykag, p M. Npévriag,
Ap T Pevrigng, Ap M. Zohdkn

Marketing kat Emikowvwviakn MoAttikn otnv
Eknaidsuon wg MoxAdg Avantuéng Twv ISLWTIKOV
Eknaideutikwv Movadwv: MeA€tn Mepintwong

NikoAgta (Nikoleta) A. Xadou (Chadou)

doi: 10.12681/elrie.785

https://epublishing.ekt.gr | e-Ek86tng: EKT | Mpoéopaon: 30/05/2026 15:18:55



Marketing ka1 Emwcowvoviakn Iloltuk oty Exkntaiocvon owg Moyrog
Avantoéng tov Ihiwtikov Exnaldsvtik@v Movadwv: Merétn [epintoong

Nikoréto A.Xddo0v

n.chadou@gmail.com
Nnmaywyog, MSc, Med

Iepidnyn

H moapovca epyacio €yl @G QVTIKEILEVO TNV OLGLACTIKY UEAETN, TNV euPdbuvon Kot diepedvnon TV TTVXOV
€QAPUOYNG TOCO otV Bewpio. 660 Kot TV TPA&n tov cvyypovov marketing otnv Exmaidevorn. Ot Pacikég
SoTAGES TG AVOSIKNG avamTuéng, TG PUOCYING TOOTIKNG KoL OIKOVOUIKNAG OVATTUENG TOV EKTOUOEVTIKAV
povadwv mapovoldloviar ce oxéon pe t0 otdyo Tovg "Kowvotopio kot Kvplopyic otV KOPLEN NG
exmaudevtikng ayopds". To Marketing omotelecpotikd BETel TIC EKTOOEVTIKEG LOVADEG OE TPOYLL OVATTLENG
mov givar onuepa 1o {nrovpevo yo v eknaidevon. EmmAiéov, péoa amd v afoidynon tov mioiciov
(Beopntikd, Beopikd Kot gpevvnTkd) cvoTnUKd Tpoceyyilovior Kot mapovstdlovtal ta €ENG: EPELVNTIKO
gpaTo, péBodog, Pfaon diepedvnong oxedlocov, evprpatae, GLEATNOT, TPOTACELS.

AéEeaig Kheawdnd: Exnaidevon, Avantoén g Exnaidevong, Mdapketvyk, Emkowvoviokn [ToAituc.

Marketing and Communications Media in Education as a Gear for Growth
in Private Educational Units: Case Study

Nikoleta A. Chadou

n.chadou@gmail.com
Kindergarten Teacher, MSc, Med

Abstract

The present study has as object the substantial study, thorough examination and scrutiny of aspects of both
theoretical and practical application of modern marketing in Education. Basic dimensions of the point of
ascendant development, sustainable qualitative and economic growth of educational units are presented in regard
to their target “Innovation and dominance at the peak of educational market”. Marketing effectively places
educational units in orbit of development that is required nowadays for education. Furthermore, framework
reviews (theoretical, legal and research) are reported and systemic approaches are presented to the following:
research question, method, design, findings, discussion, recommendations.

Keywords: Education, Educational Development, Marketing, Communications Media.

1. Ewayoyn

Etvon mpoaveic ot avdykes avayvopiong Kot ouTo-0AOKAP®ONG OAMV TMV 0CYOAOVUEVOV
0TOVG dLaPopovg Topeic tng owovopioc. H olokAnpwon eivor aicBnomn mov émetor g
aioOnong ¢ avayvopiong n omoio pe TN GEPa TG EmeTOL, £YEl aKOAOLONGEL KATOL0C
emTuynNpévng oyedioong, €&0Qavons, €PUPUOYNG KOl TEPATOONS €PYOCIOG, KOTA YEVIKN
dmoyn, oNUAVTIKNIG.

Oempeitar OTL OVTEG TIG AVAYKES TTOV EMSIDKEL Vo, KoAvyel To marketing, puowkd acOdvovtot
Kol 0G0l 0lGYOAOVVTOL GTO TOUEN TNG EMGTNUNG TNG EKTAIOELOTG, KON O¢ OTL, TEPIGGHTEPO
eyyiler 6covc/eg katéyovv onuepa VIELOLVES SELOVVTIKES BECELG TOL 1WOMTIKOV Kol TOV
onuoctov topéa onuepa N Tpotifevion, peAdoviikd vo Katevfuvlohv Tpog avTéc.
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Emopévog, 10 kpioyo oAAd Kot emikowpo onueio yoo v emtvyio Kabe ocvveldntd
EVOLPEPOUEVOD €fvart 1 LEAETN KOl EQAPLLOYN TNG TOAITIKNG KOl TOV GTPATNYIKOV TPOPOANG-
SN ong, emtkovmviag, dnpociov oyéoemv kot marketing.

2. Oe@pnTIKO TAGIGLO

Ot ovvOnkeg ot onuepv TAOVNTIKY otkovopio oAAGlovv paydaic, ompOPAento TPOC
mowkileg KoatevBivoelg oAAd Kol avtiBetng @opdg amd avtés. Xe avtd TO 0oTOOEC Kot
VIEPAVTAYOVIOTIKO TEPIPAAAOV alwpoVVTAL TPOG TOAAES KOTELOHVGELS TOL EODAOYN EPOTILOTOL:
"Tog etvar dSuvatdv pio EKTAOEVTIKT HOVAd Vo eEAYOET TOLOTIKG KOl OIKOVOLIK( TPOS TNV

nn

KOPLEN NG WOWOTIKNG ekmaidoevons”, "twg Oa drotnpnOet exel kepdilovtag Ta yopoyelo OAmV
TOV CUUUETEYOVIMV GTNV YOVEIKN gumAokn"”, "t yivetol pe T dNUOGLo EKTOIdELON TG XDPOG
pog". OvolaoTIKOTEP, TO AVTIKEILEVO TNG TOPOVGOC epyaciog etvar n peAétn, euPaduvon kot
dlepedivon TV TTLY®V EQPUPUOYNS, ot Bempio kot T Tpa&n, Tov cvyypovov marketing oto

ADPO TNG EKTOLOEVOTG.

Xe OAO TO PNKOG KOl TAATOC TOL BepnTikoh TANIGIOV HE GLOGTNUIKY] OKEWYN, EmyElpeiTon
HeEAETN NG TAOVGLOG GLAAOYNG TANPOPOPNoNG mov Katéyovpe. H ocvAloyn pog evromilet
ypovoroywd mAnpoeopieg and to 1911 €mg v nuepounvia g terevtaiog mapadoong g
peAéTNG Kot mepAapPavel avadpopkd, OAo To OdOYIKE OTAdW KOl TS TTVYXEG TOLG
avapopikd pe tig Bempiec yia to marketing, tic e€ehi&elg kot TIG TPOUKTIKEG EQAUPUOYES TOVG
Aemtouepdg oto Y®po ™G Exmaidevong oAl kol GUVOTTIKOTEPH GTOVG SLOPOPETIKOVS TOUELG
NG TAOVNTIKNG OtKovopiag.

[TAéov amoterel yevikd amodekTO TOTO OTL GTNV VEQ OUKOVOUIO Ol ETLYEIPHUATIKES OPACELS
RPETEL VA, YIVOVTAL GOVEYDS ATOOOTIKOTEPES, OVVOUIKOTEPES Kal va mpocBitovy alia &
00KAnpn TV emiyeipnon. Avtd dev givorl amin Kot €0koAn dtodikacio oAAd oyedioon pog
oUVOETNG, WKTNG OTPATNYIKNG ToL €Sac@aAilel: @) TOV TPOGOVATOAMGUO TPog TNV idw
KateLBLVON OAMV TOV GUUUETEXOVTOV GTNV EMEipnon Kot B) TNV AmOTEAEGUATIKY| ETOTTTEIN
OOV TOV TUNUATOV TOV EMYEPNCE®V. TNV GTPOTINYIKY 0vTH, 0 pOAOG Tov marketing givan
KOTOALTIKOG KoODG emtuyydvetor €tol M PéAtiot aflomoinon TV LAIKOV Kot GDA®V
KEPUAAIOV TOV EMYEPNCEDV KL 1 ATOSOTIKOTEPT YEVIKOTEPQ Agttovpyia Tovg (Babng, 2000,
[ToAvdmpog, 2002).

To marketing, ectidlovtag oy TpodOnon "tov mTpoidvtoc-tng vanpesioc” e enyeipnong
BonBd oty amodotikdTEPT Acttovpyict TG APOV KATA KovOve CLUPAAEL 6TV avénon twv
TOMGcE®Y, otV €£acPAMoN KOAVTEPOV TILOV Kol otV KoBEpmon g eNung g
EMYEIPTONG TTOVL paKpoypOVio amoPaivel Tpog 0peldg g (Foldvng, 1995, Davies& Ellison,
1997).

Yrdapyetr mowkihio opiop®dv yioo to marketing, opmg o mAnpéotepog ovupwva pe tov Kalaln
(2006) ka1 mov TowtileTan Kot e Tig mEmoNGEIg pag givol:

«TPOTOC  EMYEPNUATIKNG OKEYNG Ko Opdone. Xmnpiletor otnv apyn g TANPOLS
KOVOTIOINONG TOV OVOYK®V TOV TEAITN UEGH Omd TO TPOIOVTIO 1 TIG LANPECIEG KOL TN
o®oTN €ELTNPETNGN OV TOVL TPOGPEPOVTOL KOl Oyl OATAMDS GTNV TOANCT TPOTOVIMV Kol
VINPEGUDY OV EGTIALETOL LOVOUEPDS GTNV IKOVOTOINGT TV OVOYKAV TNG ETLXEIpNOoNG.»
(oe).65)

Amd tov televtaio avtov optopd Tov mhaiciov marketing cuvdyston o cupTEpacua OTL OAO
TO0 avOpOTIVO OLVOLIKO HIOG ETLXEIPNONG 1| EKTAIOEVLTIKNG HOVAdAS, amd Tov devbuvin, ta
oTeEAEYN KOl OAOVS TOVG VTTOAOUTOVS £PYALOUEVOVS, OTOLOCONTOTE PVCEMS EPYUGIO KOl OV
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TPOcOEPOVY, B TPEMEL VoL £YOVV GKOTO KOl GTOYO TNV OMOTEAECUOTIKT, TOLOTIKY, TANPN
Kovomoinon tov avoayk®v tov tehdtn (Kaldlng, 2006, Iayavoc, 1998, Sullivan, 1991).

Amo ta vTdpyovto oYETIKA pe To BEpa pog OempnTikd Kot EpELYNTIKA dedoUEVA TG EYXDPLG
Ko TG 01eBvoig PiAoypapiag Tpoékvyay o akOAoLOa cLUTEPAGLLOTO!

* To marketing cuvey®g KaTaKTd £30(POG GTO YDPO TMOV EMLYEPTCEDV.
* To marketing apyilel va dradpapatilel onpaviikd poAo 6To YHOPO NG
EKTTOOEVOTC.

* [Tapora awtd domietdveTon 0Tt yio tnv EAAvik mpaypatikdétnta:

1) O1 mepiocdtepe eKTAOEVTIKEG LOVADEG deV epapolovyv To marketing ov Kol KATOEG
amd avTég S100EToVY 0pYdvoN TOV dIKAOAOYEL TN cVGTOoN TUHatog marketing.

2) Agv éyel peletnBel: a) moco dadedopévn givarl 1 epapuoyn neboddwv tov marketing

OTIG EKTOOEVTIKEG HOVAdeS kal B) M oyéon Ttov marketing Kot TG OmMOOOTIKOTNTOS TOV
EKTIOALOEVTIKMV LOVAOWV.

Yrdpyer EMheypo o€ PEAETEG OYETIKA Ll TO pOAO TOL marketing otV ekmaidgvon, mov G¢
peyarho Pabud icmg ogeiletor 0To OTL 1) OVTIUETONION TOV EKTOUOEVTIKOV HOVAS®OV ®C
TAPOYOYIKOV HEGO omd U0 OUKOVOUIKT] OTTTIKY Y10 TOAAAL ¥povia eBewpeito "tapumov". And
™V amoyn avt, Bewpodue 0Tl KAOe EMKALPOTOMUEV TANPOPOPNON Y1 T EMITEIQ KOl TO
Babud epappoyng tov marketing kobmg kot 1 oyéon marketing kot 0mOSOTIKOTNTOS KO TNG
EMKOWVOVIOKNG TOMTIKNG otnv  ekmaidevon, elvar (tnuo onuovtikd kot  UeEYOANg
ypnowotrag v 6Aove. To marketing pebodikd epeuvd, mpoamotind pe axpifeia mouciiovg
TOPAYOVTEG KOl ATOTEAECUATIKG OETEL TIG EKTMOIOEVTIKES HOVAOIES GE GUVEYH TPOYIA
avdatolig, Tov gival 1o {NTOVIEVO CTUEPD Y10 TNV EKTOLOEVOT).

Emopévmg, n epeuvnTikn Hog ot €pyacio, TPOTOTOPLOKA £PpYETOL Vo GUUPBAALEL TPOG TNV
EMnvikn Exnawdevtikn Ayopd, v ootk oAld kor ™ Anuodcwe Exmaidevomn, mov
AUPOTEPES EYOLV  UEYOAN ovAYKN PEATIOCE®V KOl TPOGOPUOYNS TOLG OTO Oedouéva
tovddyotov ¢ Evpomaikng Eveoone. And v dmoyn avt, 10 0éua pog eivat
TPOTOTOPLOKO, GLVOEEL TNV ekmaidgvor pe to medio g owovopiog, g emPimong kot
avantuéng tov exmoudevtik®dv povadwv. Emione, amoteAel eyyeipnuo amotipmong kot
UETPNONG UG OIKOVOULKTG OpacTNPLOTNTOG TOV OVIKEL GTO TOUER TTAPOYHS VTTHPEGIMY TOV
KAadov ¢ ekmaidevong. Io ovykekpyéva aeopd kvupimg Tov KAGOO NG WOUOTIKNG
ekmoidgvong Kot Oyt e dNUOcIG aod HETOED TV 000 KAAO®MV LEICTOVTOL CNUOVTIKES
ATOKAIGELS OVOPOPIKA LLE TNV OPYAVMOGCT] KoL T1] PIAOGOPia TOVG.

Ov epappolopeveg mowkideg otpotnykés tov marketing otoyevovy  ®EEAEEG KOl
EMTLYYAVOVTOL [LE OPAGELS TOV £EIGOV, EKTOG KATOL®V EWOIKOV TEPUITDOCEWDY, WPELODY, Vol
EPOPUOTIUES KOL OTOV TOUER, TMV EKTOLOEVTIKOV HOVAOWY TOV €lval TOUEAG TAPOYNG
VTNPECIDV.

3. Ogopiko mTraioro

Elvar cuykeyvpévo Kot dVOGKOAD TPOCTEAGGILO GTOVG UN) €YOVTEG EOIKEG VOUUKEG YVAOCELS.
Enopévmg, povo ot e£edikevpévol vopukol €xovv TG YVOOELS Kol TIC KOVOTNTEG V.
ocvppovievovy TG emyelpnoelg Yoo (ntpata tov 0épotog pog (Kalalng, 2006, Kotler&
Keller, 2006, ITutepdémovrog, 1996). Katd cvvéineia, coppova pe tov Kalaln (2006), uetpdet
N VIELOLVN YVOUN TOV EWVIKAOV Kot Ol OTOONTOTE GAAN YVOUN Kol OT®GONTOTE Oyl M
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YVOUN TOV CLUVTOKTOV NG epyaciog mov dev oabétovv avdioyn Nopwn TMoadeio kot yo
TOUTO, HOVO EVOEIKTIKO Yo, OmA] a@OmVIoN TV evolpepopévav Ba  avaeespbovv to
axoAovOa:

e Nopog "mepl Swpnuong” omayopedel T GLYKPITIKN OPNUION OUMC OTIG MEPEG LOG
ocuvnBwg owtd Eemepviétat.

e Nopog "mept aviayoviopov" HOVo 6€ KATOlEG EAGYIOTES MEPUTTMGELS EPAPUOGTNKE KO
puéExpt ta. Tp@to TEdio avTov, apoL To eMPANOEVTA TpdSTIUL dEV El0TPATTOVTAL KOBOAOL 1 Bt
glompaybovv icme mapoymuéva Kot amaSlopuéva.

e Nopog 2472/1997 "mepl mpootaciog Tov otdépoL omd TV emeEepyacio dESOUEVOV
TPOCOTIKOV YOPAKTNPA" ATAYOPEVEL TN YVAOGCT KOL TH YPNON TV TPOCSHOTIKMV GTOLXEIV TV
OTOU®V KOl TOV EMLYEIPTCEWDV.

4. EpguvnTiko mhaiclo

Ymovdaio polo otV Slapopemon ™G Procopiog tov marketing kot T@V TPOKTIKOV
epyoreiov-tpoypoppdtov ddpapdtice n paydaio eEEMEN NG TEXVOAOYIOG TOV CUVETEAEGE
0T0 Vo 6ToYeLOEl 0 KATAVAIAWTAG amd €va TPITo PATL, ONAAOY TN GNUOVTIKOTNTO avOdov Kot
e&EMENC e emikevTpo tov meAdtn (ABavacoving, 1996, Kotler& Armstrong, 2002, Lovelock,
1991, Lovelock& Wirtz, 2007). Ynd avtd 1o npicpa £ywvav tpeig peréteg to 1960, and tov
npotonopo Kotler, mov amotérecav mpdtumo pebodoroyiag omnv e£éMEn tov marketing
Ymnpeowwv (Kotler, 1991&1999, Malcolm &Payne, 2006, Lockhart, 2005).

KoBoprotikny emidpaon oty  a&oddynon Tov TpOmov  opydvmong, AEltovpyiag Kot
amodotikdétTTag doknoav to 1999, ol tpec ocvyypageic ko peretntég Martin Cristopher,
Andrian Payne xoi David Pallantine, eotiacav Tig £pevvéc TOVG OGNV TOWOTNTA TOV
TOPEYOUEVOV VANPESLOV Kot Tov marketing oxéoewv (Martin et al., 1991, Toékog, 2007).

210 YOPO NG €KMOIOELONG Kol GLYKEKPEVE 6to Ydpo g [IpwtoPdaduiag Exmaidosvong,
npotonopel pe €pevva tov otnv AyyAia to 1991, o Hardie mov emonuoave moikidia
TAPOYOVTIOV aVOPOPIKA LE TIG CLUTEPIPOPES TOV KATAVAA®MTOV-YovémvY, ooy (Evans,
1995, Hardie, 1991, Lockhart, 2005).

2mv EALGSa, dev evromilovtanr avaloyeg LEAETEG Kol £PEVVEG GTO YMDPO TNG EKTOIdELONG
Topa LOVO TOPOTNPNGELS 1) YEVIKOTEPEG OVOPOPES Y10 TIC EMLYEPTOELS TOPOYNG VINPECUDY
Myoot®v ocvyypagiwv omwg [ayavdg, ABavacoding, Babng, Evans, Kaldlng, Toékog.
Enopévmg, Bewpodpe o1t 11 mopovoa Epevva amotedel duvoapkd Eekivnua yuo TV oAdTAEL P
dtepevvnon tov B€uatog Kot Ty Tpo®Onom Tov S1oAdYoL avaPopIKd PE THY avATTLEN, THV
OTTOTEAEGLLATIKT] OPYAVMOT) KOl TNV 0101KN 61 TOV YDpov TG EAANviKN g eknaidevong.

Epevvnuixo Epotyuo-Ziconog

Agpevvinke "n KMUGK®ON TOV ETIESOV £QUPUOYIS-XPIone tov marketing kot o Pabuoc
AmOTEAEGUATIKOTNTOG TOL Marketing oAAd kol TOV EKTOUOELTIKOV HOVAO®V £VEKEV TNG
yxprong Tov marketing".
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2royos Epevvog

O evtomopdg Kol 1 KATOYPOP] TOV TOWOTIKAOV OlPOPOTOCEMY TOV EKTUOELTIKOV
povadwv petafd TOug OGOV 0QOPA TIG EQUPULOYEC TOL ovyypovov marketing kot Tig
acknBeioeg emMOPAGEIS AOY® VTOV TOV EQAPLOYADV 1) UN).

M¢éBoodog Aepevvnong

Zroyxevdnkav epevvntikd copdvto-pio (41) eKTOOELTIKES LOVADES TOV TEPLOYDOV ATTIKNG KO
npoaotiov, Podov kot mpoaotiov, Aopiog kot mpoaotiov. TvAA&yOnkav tplaviacst (36)
epatnuatoloyia kol tplovtacbl (36) Aegktia Adounuévns vvévieoéns TTAnpo@oploAnmTplog
(A.AZIL). H 66unon avtov tov gpyoreiov e €pevvog mepapfPdvel tic téooepig (4)
ePoYES (OKovopKkd pEPOG, mEAdTNG, eowmtePKn Oladkocio, pdOnon kot ovimrtuén)
kpumpiov ¢ nebddov Balance Score Card (BSC, Zynua 1). Enouévmg otn uébodo ot
otpixdnke n a&orldoynon g cvAieyfeicag TANPOEOPNONG TOV OTOTIUNONKE TOOTIKA Kot
ToGOTIKG (OnpooKkomiky LéB0d0C).

OIKONOMIKO
MEPOX

«ova propéoovpie va
EMTOYOVUE OO
OLKOVOLIKTG TAEVLPAG,
g Oo Enpene va
EUPAVILOHAOTE GTOVG
HETOYOVG;»

MNEAATHX OPAMA EXZQTEPIKH ATAAIKAZIA
«[ "o va gmtdyovpe O KAI «["ol VoL IKOVOTOM GOV LE KOl TOVG
opapd pog, Tmg Oa UETOYOVG KOt TOVG TEALATEG LLOG,
énpene vo eppaviiopacte XTPATHI'IKH o€ ot onpeio g dodkaciog
GTOVG TEMATEG [LOG;» HOG TPETEL VL YiVOVLE GPIoTOL»
MAGOHZXH KAI
ANAINITYEH

«[ "o va gmtdyovpe TO
OpOpd HOC, TMOG
umopovLe va dtatnpodpe
NV IKavOTNTE oG Vo
TPOYWPOVUE GE OANAYES
Kat BEATIOOEG»

Tyua 1. Kéapto Icoppornuévov Anotelecpdtov-Balance Score Card

2xéoo Aigpevvnong

Ot 0pyoveGLoKEG dOEG TNG OTPATNYIKNG TNG £pevvag otnpiydnkay otn culdeyBeica TAovo

KOl LYNAOD KOPOVG TANPOPOPNON-YVOGEMY KOl EUTEIPIOV. ZVYKEKPIUEVO, HECH OVTAOV

enoAnOevnKe ¢ mpog TV opBdTTA TNG oTOHYELONG TO Y10 Alepebhvnong oe TplavTaEst

(36) ekTOOEVTIKEG LOVAOES TPLUDV SLOPOPETIKMOV EKTOOEVTIKMY TEPLOYADV 161G SLVAUIKOTNTOG

nerateiag pontav. Me Baon ta apeiopopa kot iong Papvntog kprmmpta g peboddov BSC

gpeuvnOnkay técoepa AAANAEVOETA UEPN-TAPAUETP®VY V1o, KAOE pio eKTOOEVTIKY HOVADO.
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21 ovvéyeln, He TN OMUOCKOTIKN HEBOSO LKTAG TPOCEYYIoNG OMOTIUONKAY TO0TIKA Kot
TOGOTIKA TOL GLVOMKA 1iomg PopdtToc amoTEAEGUATO-KPITHPIO YL TO GUVOAO 1TNG
EKTTAOEVTIKNG TEPLPEPelag (ATTIKNAG kot mpodotia, Podog kot mpodotio, Aopion kot
mpodotia). Ev télel, €ytve otatiotiky avdivon tov kpumpiov  agloAdynong ovda
EKTTAOEVTIKY HoVAda (DeTKA-O, av GLUUEEOVOVV Ol TANPOPOPIES LE TOVG KOVOVEG Kol TIG
dpaoeig Tov marketing kot apvntikd-A, av o).

Evpnuozo

Ta e&oybévta cvpmepdcpata yio kdbe mteployn TePAAUPEvoVY TV TOGOGTOON TOV ETIKMV
Kpunpiov mpog ta apvntikd. Ilponyeiton ®g mpog T1c epappoyés tov marketing kot
avomTLEIKA 0TV ekmaidevon N meployn Attikng pe 25,36 % © /0% A, axolovBei n Podov
pe 8,46 % O/ 27,78 % A xon tekevtaio n Aapiag pe 5,07%0/33,33%A (Iivakag |, Zyfua 2,
[Tivaxag 1, Zymua 3). To yeyovdg dev ekmANGGEL 0OV TO CLUTEPAGHO aVTO GLUPdILEL
avldloyo Kol HE TNV YEVIKOTEPN KATATAEN OWKOVOMIKNG OVATTLENG QUTAV TOV TEPLOYDV.
Eniong petald tov tpavtaddt (36) exmaidevtik®dv HOVAS®MV EVTOMIGTNKOY CNUOVIIKEG
TOWOTIKEG  OLOLPOPOTOMGELS, GULUTEPAGHUO TO OMOl0  &ivol 0EOMOMGIUO TTPOC TOAAEG
KatevBOvoels.  AvoAvTkOTEPA, HETAED TV  £peLVNOEVIOV  EKTOOEVTIKOV  LOVAO®V
EVIOTIOTNKE UEYAAN dlopopomoinon oto onueion vrepoyng M Un (mrocodctmon Oetikdv
kpumpiov Tpog apvntikd), cvoumépocie mov KopuPikd onpatodotel v avdykn ANyng
BeATOTIKOV HETPOV KATO TEPIMTOON o KAOE eKmodeLTIK HOVAda. Xe GQapkoTePN
katevbvvon tekpaipetor 6tL To marketing epappoletal, o EAIYIGTO TOGOGTO GTNV OIWOTIKN
EKTALOEVOT) KO OE OUEANTED TOGOGTO GTN ONUOGLO EKTAIOELGT TNG YDPOG HOG.

[Tivakog 1. ATeovion TV ATOTEAECUATOV GTUTIGTIKNG AVAALGTG TV OETIKOV Kot apvnTIKGV
KPLTNpiev-mTapoyovimv 6To GHVOAD TOV EKTOIOEVTIKMV LovadmV tng epevvnbeicac [eprpépetog-
Oudowv A', B', I'"- Ileproyov Attiknc&npoactiov, Pédov&npoastiov, Aapiac&rpoactiov

YYNOAIKH ITEPI®EPEIA 2YNOAIKO YYNOAIKO
EKITAIAEYTIKQN MONAAQN I[MOZOXTO (%) [MOZOXTO (%)
OETIKQN APNHTIKQN

ITAPATONTQN IMTAPATONTQN XTO
XTO ZYNOAO TQN YYNOAO TQN

OMAAQN- OMAAQN-
IMEPIOXQN- INEPIOXQN-
YYNOAIKH YYNOAIKH
ITEPIOEPEIA ITEPIOEPEIA
INEPIOXH ATTIKHE&ITPOAXTIQN,
ITEPIOXH POAOY &ITPOAXTIQN,
INEPIOXH AAMIAX&ITPOAXTION 38,89 61,11
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MOEOETO (%)

38,89

61,11

ZYNOAIKH NEPIGEPEIA EKHAIAEYTIKON MONAAQN

OOETIKOI
MAPATONTEZ-
KPITHPIA

BAPNHTIKOI
MAPAFONTEZ-
KPITHPIA

Zyfua 2. ATEKOvion TV ATOTEAEGUATOV ZTATIGTIKNG AVAAVOTG TV OETIKOV Kol ApVNTIKOV
Kpunpiov-Tlapaydévtov oto Hvoro tov Extadevtikov Movadwv g Epevvndeicag Iepipépetac-
Opdowv A', B', I'-Ileproydv Attikns&llpoastiov, Podov&llpoastiov, Aapiac&llpoactiov

[Tivakog 2. Aneicoévion Tov ATOTEAECUATOV XTATIGTIKNG AVAALGNG TV OETIKOV Kot APVNTIKOV
Kpunpiov-Tapaydéviov tov Exaaidevtikdv Movadwv ava ITeployn oAAd kot 6To ZOVOAO TNG
Epegvvnbeicag leprpéperas-Onadmv A', B', I''- Ileproyadv Attikng&npoaostiov, Podov&Ilpoastiov,

Aapioc&lIpoactiov

EINONYMIA ZYNOAIKO XYNOAIKO ITOXOXTO

EKITAIAEYTIKHE [IOZOXTO (%) (%) APNHTIKON

MONAAAX OETIKQN ITAPATONTQN XTO
I[TAPAT'ONTQN XTO YNOAO TQN
YYNOAO TQN OMAAQN-ITEPIOXQN-
OMAAQN- 2YNOAIKH INEPIOXH
I[NEPIOXQN-
ZYNOAIKH
INEPIOXH

[EPIOXH 25,36 0

ATTIKHZ&ITPOAXTION

IMMEPIOXH 8,46 27,78

POAQY &ITPOAXTIOQON

MMEPIOXH 5,07 33,33

AAMIAZ&ITPOAXTION

~YNOAO 38,89 61,11
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ZyMua 3. Ameikovion XToTioTikng Availvong tov ATotelecpdtov Tov OETIKOV Kol ApvNTIKOV
Kpunpiov-TIlopayoviov tov Exkrawdevtiucov Movadov avd meptoy] 0ALL Kot 6To GOVOAO TNG
Epegvvnbeicag [Meprpépeiag-Opadov A', B!, ['-Ileployodv Attiknc&llpoaoctiov, Podov&IIpoactiov,
Aopiog&Ilpoactiov

5. Zointmon-Ilpotdoeis, Xopnepdopota, AToteEAEGRATO

O1 kavoveg, otpotnyikés, uébodot kat dpacelg Tov marketing exnpedlovv v avamtuén Tov
EKTAOEVTIKOV povadmv. Emayoywd ovtd ta kprriplo, Aednkav avetpd vroyn tov
EPELINTAV, EQUPUOGTNKAY GTY TPAEN TNG EPELYNTIKNG SdIKAGIOG TNG OTOTOG TOL EVPNLATO-
aroteAéopato (dvvatd kot advvato onuein) emoAndevpévo cLHEOVOLY e TO Be@pNTIKO
pHéPog ¢ epyaciag, tvor dpeso eKUETOAAEDGILO GTO CNUEPIVO GLVVEPLIGUEVO TTEPIPAAAOV
TNG OWKOVOUOTEXVIKNG KPpIomg Yo UIKPES Kot PEYOAES EKTOOEVTIKEG LOVAOEG Kot €miong
onuotodotovy Vv katevbBvvon mpog v onoia Tpémel vo oTpapel Kot 1 dNpOcLo ekmaidevon.
BéBawa, 0hor onuepa Bavpdlovpe T1g TPOTOTOPES, UEYEAANG OENUNG LOVTAVEG EKTAIOEVLTIKES
povadeg Kot Yy avutd kvplapyel ovyvd 10 €0Aoyo epdTNUO: "D emTLYYAVETAL GTAOEPT
avamrtuln, otabepn mpwrtomopia Kot kepdopopia. ATAvVINGN GT0 EPATNUN OVTO UTOPEL Vol
000l péoa amod ta e&ng: @) To marketing petd and aAlendAinies cuveXOUEVES EPEVVEC TOV
oLVONKOV NG EKTAIOELTIKNG ayopds evtomilel, mpobmoloyilel HETPNOIU, CTPATNYIKO Kol
aAdOnto pe Ppoyvmpdbecpeg dpdoelg owodopel v pokpompdOeoun avdmtuén kdaOe
EKTTOOEVTIKNG povadagc. B) XTic pépeg pog e TO 0EVTUTO VIEPAVTOYOVIGTIKO TEPIPAAAOV Kot
11§ dyvooteg daotdoels g maykosuog kpiong mov pactilouv emikivovve 6AoVG pag, To
dtapopa. €idn ovyypovov marketing (oyéoewv, afldv, gumelpldv, ovidpTiKo-avéE0d0) e
v €papuolovv oty ekmaidevon kot Oyt uodvo, upetypato marketing ko peitypota
EMKOWVOVIOKNG TOMTIKNG. Metpnowa, ermaAnfevoipa  mpobmoroyilovvy v TeEMKN
AmOdOTIKOTNTO. TWV TPOG EPOPUOYN OPACE®V KOl TNV TEAMKN OTOdOTIKOTNTO TMV
EKTTOOEVTIKOV HOVAO®MV KOl EXITVYYAVOLV TIG GTOXEVGELS TOVG oL gival 1 Oepedimon evog
VEOL KOl HOVIEPVOL OYOAIKOD GLYKPOTNUATOG otnv kapdd TG Exmaidevong mov 6Oa
epapudlel g apyéc tov ovyypovov marketing kot 6o mapdyel vVAnpecieg KOVOTOUECS,
TOLOTIKG TTPOTOMOPLOKES, TPOPNTIKEG Kot [e oEPAcHO 610 mePPdAlov NG exmaidevong
KaBmG Kol 6To EVPHTEPO KOWMVIKO TEPPAALOV.
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