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2Uuykpion lotétomrwy Oposidwv EAAnVIKwyY ETTiXEIpARoewy
NMapaywyng kai Eptropiag Mpoiévtwyv:
Mpooeyyioeig Kal ZUpTTEPACHATA

Avdapyupog - Apng KouptrapéAng (Ap.)
TuApa Ynelakwyv Méowv & Emikoivwviag — I6vio MavemrioThpio

NepiAnyn

To TTépaopa TNG KOIVWVIAg oTnV Yn@IAkKr €TTOXH EUTTAOUTIOE TO MAPKETIVYK PE T VEQ
oedopéva Kal TIC AVTIOTOIXEG OUVATOTNTEG TWV YNQIAKWY MPECWYV, YEYOVOG TTOU
onuatoddtnoe TN METABaAcr oTo Wwn@iakd yiyveoBal, onAadn, TNV Wn@Iokn
ETMKOIVWVIA HPE OAA T OUUTTAPOUAPTOUVTA TWV TTAEOVEKTNUATWY KAl  TwWV
MEIOVEKTNUATWY TNG. X' AUTO TO KAIVOTOUO TTAQICIO, TO JAPKETIVYK {WVTAVI G OUVOEONG
Kal, €V TTPOKEIMEVW, TA I0TOTTED TWV ETTIXEIPACEWV €ival, TAuTOxpPOova, EpYaAEia Kal
MNxaviouoi TTPoBoAAG Kal gutropiag TTPOoIdVTWY (Kal uttnpeaiwy). To TTapov apbpo
TEPIYPAPEI TN AEITOUPYiO AQUTOU TOU HPNXAVIOWOU HECO OTTO I0TOTOTTOUG OMOEIdWV
TTPOIOVTWV-PAPKWY, TOUG OTI0IOUG CUyKpivel avd dUo, pe Bdon Tov TPOTTIKOTNTA
(“TpOTT0”) TWV €pyaAciwv TTOU TO CUVOTTIOTEAOUV Kal UTTAPXOUV OTO menu Toug. [io
OUYKEKPIPEVA, €W e¢eTdlovTal TEooEPA CeUyn IOTOTOTTWY OMOEIdWY TTPOIOVTWY TTOU
KOAUTITOUV €va ONUAVTIKO QACHO TNG KATAVAAWONG, Ta OTToia Kal ETTIAEXTNKAV HE
KPITAPIO TNV «OVAUIEN» TWV KATAOVOAWTWY PE QUTA, OTTWG AVAAUETAlI O OPOG AUTOG
ammd Toug Rossiter & Percy. ‘ET01, pe dedopévo OTI O 1I0TOTOTTOC PIAG ETTIXEIPNONG
UTTOKEITaI o€ eTTEEEpyaaieg TTou dlaog@alifouv TNV EAKUCTIKOTNTA, TN AEITOUPYIKOTNTA
Kal, EVTEAEL, TNV €I00TTOI0 TOU Ola@opd atrd AAANOUG, (NTOUPEVO TNG MEAETNG €ival n
d1dKpIon Kal akoAoUBwG N KATaTagn Twv AEITOUPYIWV Toug e Bdon Tov TTpoweNnTIKO 1)
EAKTIKO TOUG XOPOKTAPA, OTTWGS AVOAUETAI QUTOG OTO HAPKETIVYK JECA ATTO TIG YVWOTEG
TAéOV TOKTIKEG 1 oTpatnyikég QOnong kal ‘EAgng (Push & Pull). ATTé 1o évreka
epyaAeia Tou «MApkeTIVVK ZwvTavhg Zuvdeongy», €¢1 atmd autd agopouv oxedov
QATTOKAEIOTIKA EKEIVOUG TTOU EAEYXOUV TOUG I0TOTOTTOUG ETTIXEIPHOEWV. O POAOG TV £CI
QUTWV EpYaAgiwv eTTOTITIKOG, €ival dnAadry 0 pOAog evdg paTtiou TTou BAETTEN Kal
Karaypa@el Ta TTavia. Ta Oedopéva TTou TTPOKUTITOUV OTTO QUTA TNV KATAypa@r)
atmoBAETTOUV 0T BeEATIWON TOU I0TOTOTTOU TTPOG AUOIBAIo OYEAOG ETTIXEIPNONG KAl
ETMIOKETTTWY, TTAVTA OTO TTAQICIO PIAG QVTAYWVIOTIKNAG ayopds. Ta utroAoitta TTEvTeE
EPYOAEIQ, TIOU OUCIOOTIKA €ival TEOOepa a@ou €va amod autd €ivalr o
IOTOTOTTOG-Website piag eTTIXeipnong (To avTikeipevo TG HEAETNG dnAadn). H ouykpion
O¢ev €ival EUKOAN yia dUO AGYOUG: O TTPWTOG £XEI VA KAVEI JE TO JEYAAO OYKO TOUG, EVW
0 OeUTEPOG ME TO YEYOVOG OTI N HEAETN IOTOTOTIWV ETTIXEIPNOEWVY QTTOTEAEI £peuva
TTAVW o€ KIvouuevn Auuo.

A€Eeig kKA&1d1a: MApkKeTIvyK wvTavAG oUvOEONS, WNPIOKO PAPKETIVYK, YPAUMIKO Kal
MN YPOMUMIKO HPAPKETIVYK, TTEAQTOKEVTPIKO HAPKETIVYK, WNOIOKOG WETAOXNMATIOUOG,
YPOUMIKOG KOl PN YPOMMIKOG METAOXNMOTIONOG, €EATOMIKEUON, TUNMOTOTTOINON
ayopds, AUECO WJAPKETIVYK, OUVEPYATIKO MAPKETIVYK, MAPKETIVYK TTEPIEXOMEVOU,
EIOEPXOMEVO HAPKETIVYK, KOTAVOAWTIKF QVAUIEN.
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Eicaywyn: amrd 10 KAACIKO 0TO YN@PIAKO HAPKETIVYK

H gukoAia pe TV oTT0ia OI KATAVAAWTEG PoipalovTal TTANPOoPopieg oTo dIAdIKTUO
KOl METEPXOVTAI OXEOEWV ETTIKOIVWVIAG KAl CUVOANQYNG UE TIG ETTIXEIPAOCEIG TTOU TO
QgIOTTOIOUV EUTTOPIKA, E€WTTAOUTIOE TO «UAPKETIVYK OXEOewv TTeAateiagy (customer
relationship marketing)' pe TIC KaIvOTOPEG duvaTATNTEG TNG WNPIOKNAS TEXVOAoyiag,
YyEYovOog TTou ouvERBaAe oTnv avdaduon Tou «ywn@lakoU papkeTivyk» (digital marketing).
H €éAeuon Tou TeAeuTaiou, wWOTOCO, deV €ival OTTOTEAECHA POVO TNG TTAYKOOUIOG
£€ATTAWONG Tou d1adikTUoU?, AAAG Kal TNG OYKOUMEVNGS XPAONS TWV WNQIAKWY HECWV?
(kivnTd TNAéQwva, tablets, laptops k.a.), xprion Tou, TTOAU TTEPICCOTEPO ATT TOUG
KATAVOAWTEG, AQopA OTIG ETTIXEIPNOEIG TTOU EUTTOPEUOVTAI TTPOIOVTA JECW TWV JIKWV
TOUG I0TOTOTTWV?, TIPAyHA TToU £TIRERAIIVEI O BIOPKWG QAUEAVOPEVOS OYKOG TWV
dlapnuiocwv JwvTavrg ouvdeong (online ads) atmd 1o 1990 kal YeTA®.

OTw¢ ETMONUAIVOUV VEWTEPOI EPEUVNTECS, OTTOOTOAR] TOU WNPIOKOU PAPKETIVYK
gival n avadeign TpoidvTiwy oTo dIadiKTUO, dpAcn TTou AatToBAETTEI OTNV aUgnon TNG
@eAUNG Kal Twv TIWAACEWV Toug OAAG Kal oTnv KAAANIEpyEld OXEOEWV METAEU
ETTIXEIPNOEWV KOl KATAVOAWTWY. 2TO TTAQICIO QUTWV TwV TTPOBECEWY, TO WN@IOKO
MAPKETIVYK  EUTIVEETAI ATTO TIG TOKTIKEG TOU TTEAQTOKEVTPIKOU MPAPKETIVYK TTOU
gmmvondnkav ata péoa Tou 200U aiwva’. QoTO00, Ol dUVATOTNTEC TTOU TIPOCPEPOUV
TO0 OI100IKTUO KaI TO Wn@IoKA péoa oTn dIaxeipion TTANPOPOPIWY TTOU OPOPOUV OTIG
TIPOTIMNAOEIG TOU KOIVOU, TIPO0Bece OTO UAPKETIVYK OXECEWV TTEAATEIOG VEES
duvatoéTnTeg  eTMKOIVWVIag aANG kai emreéepyaciag dedopévwy (data) TreAaTwy,
UTTOPKTWV 1 duvnTikwy. lMoia gival dpwg n ouciwdng dia@opd PETAgU Twv dUO AUTWV
MOPPWV HAPKETIVYK;

Mia NiITh) TTpWTN cUvoyn TWV TTPAKTIKWY SIEPYACIWY TOU JAPKETIVYK Eival n EAG:
ME a@eTnpia Toug OIABECINOUG XPNUATOOIKOVOUIKOUG, (UOIKOUG, TEXVOAOYIKOUG Kal
avBpPWTTIVOUG TTOPOUG MIAG ETTIXEIPNONG, £PYO TOU PAPKETIVYK €ival n TTapaywyr Kai n
EMTTOPIA TTPOIOVTWY (KaI UTTNPECIWY) TTOU OKOTTO £X0OUV VA IKOVOTTOINOOUV TIG OVAYKEG
KOl TIG ETTIBUMIEG TWV KATAVAAWTWVE, pe KOAUTEPO TPOTTO ATT’ O,TI Ol AVTAYWVIOTES TNG.
Mpog TOUTO, T OTEAEXN MAPKETIVYK, A@oU TTPoadIopifouv TNV ayopd-oTOXO aAAG Kal

" O 6po¢ TEAATOKEVTPIKO MAPKETIVYK EKAAUBAVETAI £8W) WE 1008UVAUOG fj TAUTOONUOG HE QUTOV TOU UAPKETIVVK OXECEWV
meAaTeiag — yia pia ouvown BAErre Sheth J.N., Parvatiyar A., 1995, “Relationship marketing in consumer markets: antecedents
and consequencess”, Journal of the Academy of Marketing Science, Vol. 23, No 4, co. 255-271.

2 O apiBudS TWV EVEPYWV XPNOTWYV Tou SIOSIKTUOU TTAYKOOMIWG Teivel TTpog Ta 4 Sioskatouuupia - BAETe “Digital 2019 Q4 Global
Digital Statshot (October 2019) v01”, diaBéaipo oTo https://3c5.com/mjhj7, nuep. avakT. 24-9-2022.

3 BAémre DATAPORTAL - Wnoiakr| €€6NiEn aTo koouo onuepa (lavoudpiog 2022), diaBéoipo aTo https://3c5.com/E3MTr, nuep.
avakT. 14/2/2022.

4 Zuvovupog Tou 6pou loTéToTiog €ival Kal 0 6pog loTOTTES0. Acv £XEl ATTOOAPNVIOTE TTolI0UG aTr’ BUO gival opBdTePOg. MAAov o
mpwTtog. Kar o1 d0o Taviwg otnv ayyAiki petagpdlovial wg website (BAéme WordReference.com, diaBéoiyo oTo
https://3c5.com/zyidz, nuep. avakt. 10/1/2022). O 6pog «IoToOgAiIda», TTIOU €VIOTE XPNOIMOTIOIEITAI EVAAAAKTIKA Twv OUO0
TTPONYOUUEVWY, AVTIOTOIXEI OTOV ayyAIKO Opo webpage kal ava@épetal oTIg ETIUEPOUG OENISEG TTOU aTTAPTICOUV TOV I0TOTOTTO
MIOG ETTIXEIPNONG 1 MIOG NAPKAG.

5 Nosrati M., Karimi R., Mohammadi M., & Malekian K., 2013, “Internet Marketing or Modern Advertising! How? Why?",
International Journal of Economy, Management and Social Sciences, Vol. 2, No 3, co. 56-63.

® Kannan P.K. & Hongshuang Alice Li., 2017, “Digital Marketing: a Framework, Review and Research Agenda”, International
Journal of Research in Marketing, Vol., Issue 1, 00. 22-45.

7 ATT6 10 1960 Kal WETd, KaipIo HEANKA TOU TIEAATOKEVTPIKOU UAPKETIVYK VIOG ETTIXEIPNONG EiVAI O EVIOTTIOUOG TWV KATAVOAWTIKWY
QAvAayKwV Kal n TTPOCOPHOYH TwV TIPOIGVTWY KAl TWV UTTNPECIWY TTOU TTApdyouV TNV UTTNPECIA IKAVOTIOINGNG TwV TTEAATWY TOUG
— BAéme Zappaviwtng X., TnAikidou E. kai Kokkivng I, 2004, “H Ikavotroinon tou MeAdtn kai n MeAETN TNG ZUPTTEPIPOPAG
Mapamévwy Tou, wg [MMapdyovreg AvraywvioTiKOTNTag Tng Emixeipnong”. MpakTikd 8% AieBvolg Zuvedpiou Etaipeiog
OikovopoAdywv Oeocaalovikng pe Bépa: “Oikovopiky MeyéBuvon kai AvtaywvioTiKOTnTa oTnv Eupwtn: Tdoeig kai NpootTikeS”,
MavemoTtApio Makedoviag Oeooahovikn 3 éwg 5/10/2002, oo. 241-255. EmpéAeia: . Mixahdtmrouhog, A. ToouAgidng
(Ymropdkehog 7 — Avtiypago 3), diaBéaiyo aTo https://3c5.com/iFt1l, nuep. avakr. 14/2/2022.

8 Kotler Philip, 2000, Mdpketivyk Mavarluevr: AvaAuon, Sxediaouds, YAoroinon kai EAcyxog, 9" ékdoon, £kd. EMI-Interbooks, o.
52.
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TOV QvTaywvioud Trou avTIeTWTTI(ouv, KaTOTTIV, PEow OIadIKaoIwy TIHOAOYNnoNg
(Price), diavoung (Place), diagrpiong kai rpowdnong (Promotion), dnuioupyouv Kai
Tpoa@épouv TIpoidvta (Products) ° atnv ayopd Trou IKAvOTIOIoUV TIG TTPOCDOKIES
{NTNONG TWV KATAVOAWTWV'®.

Mpiv TTepAOOUMPE OTO WNQIOKO MAPKETIVYK €ival PdAAov  atrapaitnto va
emonuavoupe OTI n avaduon Tou Eival amrdéAuTa CUVUQAOHEVN ME TOV «Wn@Iako
peTaoxnuaTiopo» (digital transformation) Tng kovwviag, dnAadr), Pe TIG aAAayEG TTOU
EMQPEPEI N XPAON TNG WNPIOKAG TeEXVoAoyiag oe dtoua Kal eTTixelpriocls. Ooov agopd
OTOUG TTPWTOUG, Ta WN@IOKA PETO €XOUV TTAEOV KATOKAUGEI TNV KABNUeEPIVOTNTA £VOG
oAU peydAou TToooaToU TOU TTayKOOIou TTANBucuou. Ooov agopd oTig delTtepeg™,
0 OPOG YNPIOKOG PETAOXNMATIOUOGS avagEéPETal €iTe 0TO BABPO XPrioNg TWV WnNPIaKWV
TEXVOAOYIWV TTOU ATTORAETTOUV OTN BEATIWON TNG ATTODOONG TOUG, EITE OTNV ETTIOPACN
TWV TEXVOAOYIWV AQUTWYV GTNV aAAQyr) TOU ETTIXEIPNUATIKOU TOUG HOVTEAOU™.

Oa mpéTTel, €€ apxNG, Va YivEl CaPEC TTWGS TO WNPIAKO PHAPKETIVYK Oev avTIRaivel
oUuTE QaVTIKOBIOTA TIC TIPAKTIKEG TOU TIAPAOOCIAKOU HAPKETIVYK  OTTWG  1on
TEPIYPAPNKAV QUTEC OE TTponyoupevn Trapdypago. QoT1doo, n XPnNoIuoTioinon
WYNOIOKWYV péowyV (TTOow PAAAov oTn “smart” ekdoxr TOUuG) YETATOTTICEI Eva ONPAVTIKO
MEPOG TWV E0TIACEWV TOU Hiydatog ¢’ €vav mEuTITo Tmapdayovta (“P”), 1o Platforms,
OnAadn, TNV Yn@iakn TTAATEOPPA ETTIKOIVWVIOG MIAG ETTIXEIPNONG ME TO KOIVO TNG.
AuTtr) n “€CENIEN” €ival TTPAYMATIKA oUCIWONG WG TTPOG TO YEYOVOGS OTI TTPOCBETEI OTIG
KYPAMMIKES» (linear) TEXVIKEG TOU MAPKETIVYK TIC «Un YPOUMIKES» (non linear)
KaBioTwvtag TO OI1adpaoTIKO Kal, €VTEAEl, OXI MOVO TTEAATOKEVTPIKO, OAAG Kal
TIPOOWTTOKEVTPIKG. 'ETOl, 0€ avTiBeon UE TIG YPAUMIKEG TEXVIKEG TOU PHAPKETIVYK TTOU,
o¢ ETTTEdO ETMIKOIVWVIAG A@OpoUV OTn PEOW TNAEOTITIKAG dla@riuiong Padikn Kal
Movodpoun TTPOROAR UNVUPATWY OTOUG KATAVOAWTEG, AOYIKN TTou oTnpietal atnv
AU@IAEYOUEVN 10€a UTTAPENG €VOG MEYAAOU OUVEKTIKOU KOIVOU, O «Un YPOUMIKEGY
TEXVIKEG TOU WNQIOKOU PAPKETIVYK ETTIKEVTPWVOVTAI OTNV TTPOCEYYION HMEUOVWHEVWV
TeEAATWV O€ OIAPOPEG TTAATPOPUEG, OTTOU MPE OIAdPACTIKOU XAPOKTIPA EVEPYEIES
ETTITUYXAVOUV €EATOPIKEUPEVEG HOPPEG ETTIKOIVWVIAG (personalized communication)
Kal ouvaAAayngG.

Ev katakAeidl, 1o MeAatokevipikd MapkeTivyk (M.M.) kai To Wn@iakd MapkeTivyk
(W.M.) poidlouv r} kai dla@EPOuV PETALU OTa £€AG: 1) OTO ETTITTEDO TNG ETTIKOIVWVIOG TO
M.M. SI1aKOTTTEI TN POr TTAPAKOAOUBNONG TWV TNAEOTITIKWY EKTTOUTIWV PE dlaQnUIoEIG,
evw 10 W.M. dnuioupyei PIKPAG 1 KAl PHEYAANG BIAPKEIOG BIAQNUICTIKA OTTOT TTOU
¢€AKOUV TNV TTPOCOXI] TWV ETTIOKETTITWY TOV IOTOTOTTO WIAG £TTIXEIPNONG. To KAIK TTAVW O
auTd cival oxedOv TTPOAIPETIKO — av Kal Ox1 TTavta. BEBala, o€ 1I0TOTOTTOUG TTAYKOOUIAG
eMBEAEI0G OTTwG TO YouTube, n poRy TTapakoAouBNong evog MIKPOU Bivieo Eekiva
OoXeOOV TTAVTA PE MIA OUVTOMN SIAQriUIoN, EVW AV €ival JEYAAO OIAKOTTTETAI EVOIAUECT
atro dIAPNUIcEIG avayKAovTag ToV ETTIOKETTTN, META aTTO 3 €W 5 deuTEPOAETTTA Va
KAvel KAIK oTo skip adg. 2) 1o .M. ayopddlel xwpo Kal XpOvo TTPOROANRG TTPOIOVTWY i
UTTNPECIWV OE EVTUTTA KOl NAEKTPOVIKA HEOQA KAl aQioeg, evw 10 W.M. dnuioupyei Evav

® Mpokermal yia Ta yWwaoTd 4P” Tou Wiydatog pdpkeTivyk — BAéTTe MaANiapng T. Métpog, Eioaywyr; ato MdapkeTivyk, 3" Ekdoan,
€kd. AB. ZtapouAng, oo. 44-50.

° M@ yia eKTEVH TTAPOUCIACT TWV OPICUWY aTTd TOUG OTToIoUG £XEl BIEABEI To MAPKETIVYK OTIO TN yEVVNOT Tou WG orjuepa BAETTE
EuBupiog Ziykipidng, “Baocikég €vvoieg Ttou papkeTivyk”, (EmipéAeia: Ap. T AeAeddkng) — petaypagn Ap. A. KouptrapéAng),
SlaBéoiuo oTo https://3c5.com/1Iv2r, nuep. avakT. 20-2-2022.

" MNa yia ektev avagopd otnv “WYneIakr Kail TEXVOAOYIKE wPINGTNTA OIKOVOUIAg KAl ETTIXEIPNOEWY”, BAETTE Wnoiakdg
MetaoxnuaTiopdg, Mapartnpntrpio ZEB, 3" ékdoon, PeBpoudpliog 2022, diabéaipo oo https://3c5.com/4CzfG, nuep. avaxT.
20-2-2022.

"2 vial Gregory, 2019, “Understanding digital transformation: A review and a research agenda”, Journal of Strategic Information
Systems, Vol. 28, Issue 2, 0o. 118-144.
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I0TOTOTTO  {NTWVTAG ATTO TOUG XPNOTEG VA EYYPOPOUV O’ AUTOV Kal, ETTITTAEOV,
TTPORAAEI TTPOIGVTA OXI JOVO G’ auTOV AAAG Kal o€ AAAOUG I0TOTOTTOUG ETTIXEIPACEWV
ME TIG oTToieg €xel QIAieg | ouvepyaTikEG oxéoelg (affiliation). 3) To MNM.M. xpnoipoTrolei
TIPOKTIKEG APEOOU PAPKETIVYK (direct marketing) pe tmoikidoug TpoTTOoUg, evw 10 W.M.
onuioupyei epyaAcia PEOW TwV OTIOIWV Ol EMIOKETTTEG avalnTouv TTEPIOOOTEPES
TTANPOPOpPIES yIa TTPOIOVTA, TIC OTTOIEC ApeTa ) Kal Euueca dladidouv o€ TpiToug Kail 4)
10 N.M. atreuBuvel pnvupata o€ €va eupu KoIVO, 1, O€ ETTINEPOUG KTUAPATA ayopAagc»
(segmentation), evw 10 W.M. TTpOCEAKUEI ETTIOKETTTEG KAI TTEAATEG JE KEEATOUIKEUMEVO
TpOTTO» (personalization).

Ta epyaAgia TOUu JAPKETIVYK {WVTAVAG OUVOEONG

O1 Lagodiienko kai Aoimroi™ ava@épovral OTIG TEXVIKEC TOU MUN YPAUUIKOU
MAPKETIVYK WE TOV Opo «Mdpkerivyk Zwvravig 2uvdeons» (Online Marketing)
KaTaypAa@ovTag TIG €ENG EVTEKA UTTODIAIPETEIG TOU:
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Xaptng 1: To «Mdpkerivyk Zwvravig 2uvdeong» Twv Lagodiienko kai Aoirwv.

1) MdpkeTivyk Mepiexopévou (Content Marketing - Context Banners), 2") Méoa
Emkoivwviag (Media), 3") Mdapketivyk Mnyxavwv AvalAtnong (Search Engine
Marketing- SEM), 47) Mdpketivyk HAekTpovikou Tayxudpoueiou (E-mail Marketing),
5n) lotémedo Emmixeipnong (Website), 6n) MdpkeTivyk Kivntwv TnAepwvwy (Mobile
Marketing), 7n)__2uvepyatikd MdapkeTivyk (Affiliate Marketing), 8n) AvdAuon
AtrodekTwV yia AtodékTeg (End2End Analytics), 9") MdapkeTtivyk Elogpxopévwv
(Inbound Marketing), 10n) BeAtiototroinon Twv Mnxavwv Avalntnong (Search
Engine Optimization - SEO), 11") Mdpketivyk Twv Méowv KoivwvikAg AIKTUWONG
(Social Media Marketing - SMM).

Mapd TO avaykaio TNG TTEPIYPOAPAS TWV AEITOUPYIWV TWV EVTEKA QUTWV
EPYAAEIWV TOU WNQPIAKOU PAPKETIVYK, N MEAETN EOTIACETAI JOVO O€ EKEIVA PE TA OTTOIA
n oxéon Tou E€TTIOKETTTN €vOG IO0TOTOTTOU €ival €TTIAEKTIKA, OnAadr, “cuveldnTtd”
ETMAEYUEVN aTTO TOV D10, ME TNV Evvola OTI TTAPAYEl AIOONTIKG, YVWOTIKO Kal, EVTEAEL,
OUVOAAQKTIKO atToTEAEOHA YI aUuTOV. Me auTd BEBOUEVO, N EAETN TTAPOAEITTEI OKOTTIMA

'3 Lagodiienko V., Karyy O., Ohiienko M., Kalaman O., Lorvi |., & Herasimchuk T., 2019, “Choosing Effective Internet Marketing
Tools in Strategic Management”, International Journal of Recent Technology and Engineering, Vol. 8, Issue 3, ao. 5020-5025.
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Ta epyaAcia ekeiva aTa oTroia €xouv TTPOGRacn uévo ol uTTEUBuvol TwV ICTOTOTTWY, KAl
TA OTTOIO OXETICOVTAI JE ETTECEPYATIES TTOU ATTOOKOTTOUV OTN BEATIWON TNG AsIToupyiag
TOUG, €ITE yla OKOTTOUG Trou aTTOBAETTOUV OTnV TTANPECTEPN IKAVOTTOINON TWV
ETTIOKETITWV TOUG, €iTE OTn BeATiwon TNG KEPOOPOPIAG TwV ETTIXEIPHOEWY TTOU TA
AeiToupyouv.

Y16 autd 10 TIpioua, £€1 atmd Ta £vieka epyaAcia Tou XapTtn 1 Kal, CUYKEKPIPEVA
Ta 3, 6, 7, 8 9 kar 10 (6Aa pe ykpl Xpwua) TrapaAcitrovial atmd Tn PEAETN TWV
IOTOTOTTWV TIOU OTTOTEAOUV TO EUTTEIPIKO UAIKO TNG MEAETNG, YIO TO OTTOIO YiveTal
EKTEVNG ava@opd Og €TTOPEVN €vOTNTA TOU TTAPOVTOS. AC ava@epBoupe OUwWG, £€0TW
Kl ETTIYPOUMOTIKA, 0 KABE éva atro Ta £€1 autd epyaleia: To 3 (MapkeTivyk Mnxavwy
Avalntnong - SEM) kai o 10 (BeAtiotomoinon twv Mnxavwv Avalntnong - SEO)
audvouv Tnv mMOavAeTNTa £UPECNG TOU IOTOTOTIOU WIS ETTIXEIPNONG'™ TTPOKAAWVTAG
€101 TO evdIa@EpPOV Twv dlapnuioTwv'™® tou amoBAémTouv otnv aglotroinon NG
EMOKEWYIUOTNTAG Tou. To 8 (AvaAuon ATTOOekTWV yia ATTOOEKTEG), WG MEPOG TOU
Marketing Automation'®, agopd otnv eme€epyaacia aToixeiwv TToU BeATIOVOUV TN
AgIToupyia Twv 10TOTOTTWYV. To 7 (ZuvepyaTikd i Zuvdedeuévo MAPKETIVYK) apopd o€
OpAoEIC ATTWTEPOG OKOTTOC TWV  OTToiwv  €ival n  dnuioupyia  €vog  BIKTUOU
OUVEPYOLOUEVWV ETTIXEIPACEWY TTOU OONYEI TOUG ETTIOKETTTEG €VOG IOTOTOTTOU OTOV
IOTOTOTTO MIOG AAANG €TTIXEIpNONG, TTPAYUA TTOU ETTITUYXAVETAI WE TNV TOTTOBETNON
YPOPIKWY ouvdéoewv Kal, TEAOG, To 7 (MdapkeTivyk Eloepyxopévwyv) kataypd@er tnv
ETMIOKEWIUOTNTA TOU I0TOTOTTOU, TOUG UTTOWNA®IOUG TTEAATEG, TOUG NON UTTAPXOVTEG
TEAATEG, TIC TIWAROEIC, TOV KUKAO ayopdg TTPoiovTiwy (Kai TTeAaTwv)" kabwe kar TIg
aAANaYEG ayOopPAOTIKAG CUMTTEPIPOPAG TTOU TTPOKUTITOUV aTTO TIG EKACTOTE BEATIWOEIG
evog 1otototrou. Ooov agopd oT1o 6 (MdApkeTivyk Kivntwy TnAe@uwvwy) TTou, TTANV
GAwv, agopd Kal o€ BEPATA OUVOECINOTNTAG NAEKTPIKWY UTTOAOYIOTWYV Kail (smart)
TNAEQUVWYV, ATTOTEAEI AVTIKEIMEVO PIAG AAANG MEAETNG.

Mpog aTToPUYNV TTAPAVONCEWY, N OKOTTIUN TTAPAAEIYN TWV €€ QUTWYV EPYOAEiwV
OTIG OUYKPIOEIG TWV IOTOTOTTWV OMPOEIdWV TTPOIOVTWV OEV HEIWVEI Tl OCUUPBOAN TOUg
otnv e¢eAlocodpevn AsiToupyia Kal TRV KEPOOQPOPIa MIAG ETTIXEIPNONG. ZTATIOTIKEG
KATOYPAPEG TTPOOPEPOUV HAPTUPIEG TOU ONUAivovia POAOU TOUG OTIG TAMEIOKEG
EIOPOEG TWV YNPIOKWV ETTIXEIPNOEWV: TO 51% TNG ETMOKEWIPOTNTAG EVOG I0TOTOTTOU
TTpoépxeTal TTAEoV atrd TIG pnxaveg avalntnong (SEM). Zupewva ue Tnv Bright Edge
' emokewiuodTNTA, ATMd POVN TNG, CUYKEVTPWVEI TTAVW o1rd To 40% OAWV Twv
JIadIKTUOKWY £06dwV, evw oUuewva pe Tov Wolfgang Digital™, to 2019, yia TTpwTn
@opd, ol dlagnuioeis TTANpwPEVNGS avalATNoNG CETTEpacaV TNV Kavovikr avalrtnon
w¢ TTpog Ta £€000a, otrou 10 epyaheio Pay Per Click (PPC), TTou petpd tov apiBuod
Béaong Twv dIaPNUIcEWV TTOU QIAOEEVOUVTAI OTIG I0TOCEANIDEG TWV IOTOTTEOWV TWV
emxelpnocwv®, ouvelo@épel 10 33% Twv £0ddwv 0t éva KAvAAl ANIQVIKIG, VW VI

4 BAémre “Paid Placements” otoug Zhang J. kai Dimitrof A., 2007, “The impact of metadata implementation on webpage visibility
in search engine results” (Part Il), Information Processing and Management, Vol. 41, No 3, oo. 691-715.

" H Aertoupyia piag SEM cival avaloyn pe Tn diodikagia Tou kaBopilgl Tn og1pd TTapouaiaong TWV EI5AOEWY aTA YECO JAdIKAG
evnuépwaong - BAéTTe oxeTIkG Aegpeptlng Nikog, 2002, MoAmmikny Emkoivwvia: Aiakivouveuan, Anuooidrnra, Aiadiktuo, Keg. 2: O
kaBopiopodg NG Bepatoloyiag Twv Méowv (agenda setting), Zeipd: Koivwvia, MoAimkr & Méoa Emikoivwviag, ekd. MNatalnon,
ago. 100-101.

6 Mero Joel &Taiminen Heini, “Harnessing marketing automation for B2B content Marketing”, Industrial Marketing Management,
ATrpihiog 2016, diaBéaiyo oTo https://3c5.com/LmmNj, nuep. avakr. 16-12-2021.

7 Opreana Alin & Vinerean Simona, 2015, “A New Development in Online Marketing: Introducing Digital Inbound Marketing”,
Expert Journal of Marketing, Vol. 3, Issue 1, 6o. 29-34.

8 Goodwin Danny, “Search Engine Optimatization Statistics”, ia8éaiuo oo https://3c5.com/s3s1q, NueP. avakT. 24-9-2022.

9 KPI Report 2020, d108é01yo aTo https://3c5.com/rgwjl, Nuep. avdakT. 24-9-2022.

0 O ueydhog aplBudg Béaong TWV BIAPNUICEWY QUTWV £AKEI TO EVOIOQEPOV TWV BIAPNUICTWV QTIOPEPOVTAS KEPDN OTIC
ETTIXEIPAOEIG TWV 10TOTTEdWV TTOU TIG PIAoevoUv — BAéTTe Kritzinger W. & Weideman M., 2013, “Search Engine Optimization and
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ETTIXEIPNOEIG TTOU OPACTNPIOTTOIOUVTAl POVO OTO  OIadiKTUO, TO €pPYOAEio autod
oUUBAAAEl 0TO 46% Twv £€06dwV Toug?' . MapeumTITOVTWG, T0 73% NG ayopdg PPC
avrikel otnv Google?? kai, £wg kai 1o 2019, avrioToixouoe o€ 55,17 dioekatoppUpia
doAdpia. To Bing 1ng Microsoft Bpioketal otnv 3" B€on Pe Eva TTOAU PIKPATEPO AAAG
emiong aglooéBacto pepidio ayopds. Ta dedopéva Tng Google® deixvouv OTI ol
ETTIXEIPNOEIC AUTEG €XOUV, KATA PECO Opo, £€000a 2 doAdpia yia KaBe 1 doAdpio TTou
¢odevouv oto Google Ads. To autd 1oxUel kal yia TOo epyaAgio Pay2Play (1Tou
TTOPEUTTITITOVTWG Bev avagépeTal oto XapTtn 1 Twv Lagodiienko kai Aoitrwv) Kai Tou
otroiou n Aeitoupyia kataypdgetal ota AmmoteAéopata Twv Mnxavwy Avalritnong (A
SERP).

Ta utréAoITTa TTEVTE €pyaAEia TTOU ATTOPEVOUV ATTOTEAOUV TO BACIKO KOPHO TNG
MEAETNG Kal gival — e AaTIVIKA apiOunon aAAd kal o€ TTapévBeon Pe TNV apiBunon 1Tou
eKTEONKAV oTOV XdpTn 1 — T €EAG:

I - (1") MdpkeTivyk Mepiexopévou (Content Banners 4 Content Marketing) tmou
agopd oTn ONUOCIEUCN EVNUEPWTIKOU UAIKOU OTIG 10TOCEANIDEG €VOG I0TOTOTIOU,
OKOTIOG TWV OTIOIWV £ival N TIPOGEAKUGN TOU £VBIAPEPOVTOC TWV ETTIOKETTTWVZ, O1 Mo
ouvnBiopéveg pop@ég Tou eival or Pwroypagieg (Photos), Ta Bivreo (Videos), Ta
Kivoupeva 2x€d1a (Animation), o1 Zuvtopol Odnyoi (Short Guides), Ta AladIKTUaKd
Zepvapia (Webinars), ta Apxeia ‘Hxou (Podcasts) kai ta Avadudueva Mnvuuarta
(Pop-Ups) 1a otroia avoiyouv KOTA TNV TTEPINYNON KATTOIOU OTOV I0TOTOTIO HIOG
ETTIXEIPNONG® PE OKOTTO TNV TTAPATPUVAN TWV ETTICKETTTWY yia dpdcn (Call 2 Action)
aAAd Kai TN guAAoyr] Twv BIEUBUVOEWY TOU NAEKTPOVIKOU TOUG TaXUDPOEIOU.

Il - (2") Méoa Emikoivwviag (Media) TTou a@opouv og €va OUVOAO EVEPYEIWV N
EPYAAEIWV QKOUOTIKOU Kal OTITIKOU  XapakTApa  (S1a@nuIOTIKOU  TTEPIEXOMEVOU
ouvnBwg) KaBwg oe éva aUVOAO TPOTTWV OTTWG OXOAIQ, €IKOVEG Kal DIAPAVEIEG TTOU
XPNOIMOTTOIOUVTAl OTOUG IOTOTOTTOUG TWV ETTIXEIPACEWV HE OKOTTO va TpaBAtouv Tnv
TIPOCOXI] TWV ETTICKETITWYV KAI VA KPATHOOUV {wvTavd To evaIaQEPoV yI' auTta®,

ll - (4") MapkeTivyk HAekTpovikoUu Tayxudpopegiou (E-mail Marketing) tTou
agopd oTn MAdiKA A Kal €EATOPIKEUPEVN ATTOOTOAR PNVURATWY OTOUG TTEAATEG MIOG
emmixeipnong®. To peydAo Tou TTAsovéKTNUA gival n duvartdrnra dnuioupyiag Bdong
OedopEVWY TTEAATWV TTOU ATTORAETTEI OTNV OIKOOOUNON OXE0EWV TTIOTOTNTAG PE TNV
emxeipnon. To PEIOVEKTNUA TOU OXETICETAI UE TA QUTOMATA PNVUUATO NAEKTPOVIKOU
Tayxudpoueiou (Spam) aAAd Kal TNV UTTEPPOPTWON TWV ETTIOKETTITWV KAl TTEAQTWV UE
TTANPOPOPIES TTOU ATTOCTEANOVTAI XWPIG TN CUVAIVEDT] TOUG.

Pay-per-Click Marketing Strategies”, Journal of Organizational Computing and Electronic Commerce, Vol. 23, No 3, oo.
273-286.

2 “Pay Per Click Management”, dia8¢aipo oTo https://3c5.com/re8oy, nuep. avakr. 24-9-2022. MapeUTNITITOVIWG, 0 POAOG TOU
PPC eivar avdAoyog pe autév Twv ETtaipeiwv MAdvwy Méowv (Media Planning Agencies), £pyo Twv oTToiwv gival n KaTapéTpnon
TNG OKPOOUATIKOTNTAG TWV POdIOPWVIKWY OTOBUWY, TNG TNAEBEOONG TWV EKTTOPTIWV TWV TNAEOTITIKWV KAVOAMIWV KAl TNG
QAVOYVWOIYOTNTAG TWV EVTUTIWV PHECWV, PE OKOTTO TNV TIWANGN TWV JETPAOEWY QUTWY OTIG SIOQNMIOTIKEG ETAIPEIES.

2 gullivan Laurie, “Amazon Takes U.S. Search Ad Share from Google”, diaBéoigo oTo https://3c5.com/jkdIf, nuep. avaxr.
24-9-2022.

2 “How we calculate Google’s economic impact”, dla8éaiuo oTo https://3c5.com/6jqb6, nuep. avakr. 24-9-2022.

2 Wong Angel & Yazdanifard Rashad, “The Review of Content Marketing as a New Trend in Marketing Practices”, International
Journal of Management, Accounting and Economics, Vol. 2, No. 9, 9%, 2015, &iaB¢oipo oTo https://3c5.com/8tx1g, nuep. avaxr.
13-12-2021. Kai emiong Sharma Rajan, 2017, Content Marketing as an Effective Contemporary Marketing Tool, International
Journal of Engineering Research & Technology (IJERT), Vol. 5, Issue 11, diaBéoipo aTo https://3c5.com/xwLjl, nuep. avakT.
18-6-2022.

% Edwards S. M., Li H. & Lee J-H., 2002, “Forced Exposure and Psychological Reactance: Antecedents and Consequences of
the Perceived Intrusiveness of Pop-Up Ads”, Journal of Advertising, Vol. 31, No. 3, oo. 83-95.

% Mc Quail D., 2003, H Bewpia ¢ Madikng Emkovwviag yia tov 21° ai., Kepdhaio 2°: “H avdamtuén Twv uéowv padikng
etmKolvwviag”, ekd. KaoTtaviwTn, oo. 36-57.

27 Chittenden L. & Rettie R., 2003, “An evaluation of e-mail marketing and factors affecting response”, Journal of Targeting,
Measurement and Analysis for Marketing, Vol.11, No 3, go. 203-217.
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IV - (5") lotéromrog Emixeipnong (Website), epyaAeio Tou armoteAei 10 kaf’
QUTO QVTIKEIYEVO €PEUVAG TOU TTAPOVTOG ApOpOoU.

V - (6") MdpkeTivyk Méowv Koivwvikng AiIkTowong (Social Media Marketing)
TTOU aQOpoUV OTa MEOA OAAANAETTIOPAONG Kal ETTIKOIVWVIAG OPAdWY aTOPWY PECW
SIadIKTUOKWY KOIVOTATWY. épav TnNG TTapoxng TPoowTrikAg TauTtétnTag (profile) mTou
TTAPEXOUV OTOUG XPROTEG TOUG?®, atroteAoUv Kal péoa TreIBouc®. YTToKaTnyopieg Toug
gival Ta MNedia Autopatotroinuévng 2uvouidiag (Chat-bots) TTou agopouv og “€gutva’
TTPOYPAUMATA TEXVNTAG VONUOoUVNG TTOU ETTITPETTOUV TNV AAANAETTIOpaon HECW MIOG
AieTranc Zuvoplhiag (Chat Interface)®, o1 ZeAideg Mpoopioyou (Landing Pages), ol
OTTOIEG XPNOIYOTIOIOUVTAI YIA VA TTAPOTPUVOUV TOUG ETTIOKETTTEG £VOG I0TOTOTTOU va
OUMNTTANPWOOUV HIa QOPHa EYYPAPAG, OTNV OTToia KATABETOUV TA TTPOCWTTIKA TOUG
otoixeia® kai, TéAog, ol Anudoieg Xxéoeic Zwvtavng uvdeong (Online Public
Relations) 1TTou agopouv oTn {wvTavh ETTIKOIVWVIA PIAG ETTIXEIPNONG ME TO KOIVO TNG,
ETTIKOIVWVIA KUPIOG OKOTTOGC TnG OTIoiag €ival n  JEYIOTOTIOINON TWV  E€UVOIKWY
QAVAQOPWY YI' AUTAV € ICTOTOTTOUG GAAWV ETTIXEIPACEWVZ.,

OewpnTIKA TTAAICiWOT, SIAKPIOTN KAl KATATAEN TWV EPYAAEIWV TOU
YNPIOKOU HAPKETIVYK TTOU EUTTEPIEXOVTAI OTA ICTOTTEDA
EMIXEIPNOEWV

H mmapolca evotnTa atravid oto €€R\G OUCIWOES EPWTNHA: UTTAPXEl £vVAG KOIVA
ATTOOEKTOG TPOTTOG DIAKPIONG KAl KATATALNG TWV EPYOAEIWV TOU PAPKETIVYK {WVTAVIAG
ouvdeong; H amavinon €ival val Kal ava@épeTal 0Tn SIAKPIoN TWV ETTIKOIVWVIOKWY
JPACEWV TWV ETTIXEIPACEWY OF TAKTIKEG Il oTPATNYIKEG QBNong kai 'EAENG® (Push &
Pull), 6TTwG pag €ivalr yvwoTéG attd TO0 PAPKETIVYK, ME TIG TTPWTEG VA APOPOUV O€
Opdoeig TTou EeKIvOUV aTTO TIG ETTIXEIPAOEIS KAl TTNyQivouv TTPOG TNV ayopd Kai TIG
0eUTEPEG 0€ JPACEIG TTOU CEKIVOUV aTTO TNV ayopd (OnAadry Toug KATAVAAWTEG) Kal
TIyaivouv TTpog TIG £mMiXeIprocic®. OTTwe Ba @avei TTAPAKATW, TO YPAUUIKO JOVTEAO
Push & Pull Tou udpKeTIVYK TTPOCQEPEI Eva UTTODEIYUA TTOU BPIOKEI EQAPPOYH KAl GTO
MN  YPOAMMIKO  MAPKETIVYK AOyw TNG o0a@wg KaBopiopévng ouvdeong HETAEU
OUYKEKPIMEVWY  TUTTWV Opdoewv (TAKTIKWVY 1 OTPATNYIKWY) OTOUG I0TOTOTTOUG
didonuwy TTPOIGVTWV-Papkwy. O Momcilovic kar GAA0I*® TTou £€€Tacav TIG TTPOKTIKES
TTOU AQOPOUV OTN METAPOPA TEXVOAOYIAG 0€ VEOOUOTATEG ETTIXEIPAOEIG ATTO IDPUMOTA
‘Epeuvag kai Avatrtuéng (R&D), OmTwg TmavemoTtipia Kal €PEUvNTIKA IVOTITOUTQ,
KaTEANEAQV OTO OUpTTépaoHa OTI N UETAQOPA KAIVOTOUOU €PEUVAG HMECW TNG
TTPOOEYYIoNG TNG TEXVOAOYIKNG wnong (Magnomics Start-up) utropei va odnynoel o€
upnAoTepa €00da Oe€ OUYKPION ME TN OTPATNYIKAR €A¢ng TnG ayopdc (Livedrive
Spin-offs). Qot600, OTTWG 01 idI0I DIATTIOTWVOUV, N TEXVOAOYIKI wonon TTEPIAAUPBAVEI

% Mc Quail D., H Bewpia m¢ Madikinc Emkovwviag yia tov 21° ar., Kepdhaio 6% “Néa uéoa — véa Bewpia;”, £kd. KaoTaviwTn,
00. 146-172.

2 BAémre “Analyzing Social Media Data”, 8ia8éaiuo oTo https://3c5.com/r29pw, 15-9-2022.

% Ta chat-bots atmoreAolv epyaleia avahoya pe autd Twv SEM, 0 poAog Twv oTroiwy gival GUANOYT TTANPOPOPIIV OXETIKWY HE TN
OUUTTEPIPOPA TwWV XPNOTWV OTIoU, MECW €vOG auTopaToTToinuévou aAyopiBuou, atrogacifouv Troleg TTAnpogopieg Ba
TTAPOUCIACOUV WG ATTAVTAOEIG OTO ETTIOKETTTN.

3 Turnip F., Nainggolan M., Tampubolon G. kai & Turnip A., 2020 - 21, “Development of Web Landing Page for Small and
Medium Enterprise Promotion Business”, dia8¢aipo oto https://3c5.com/7tHoC, nuep. avakr. 20-1-2022.

32 Hurme Pertti, 2001, “Online PR: emerging organizational practice”, Corporate Communications, Vol. 6, No. 2, 0o. 71-75.

3 Kotler P., Armstrong G., Saunders J. & Wong V., 2002, Principle of Marketing, 3rd ed. Prentice Hall Europe, o. 650.

3 Corniani Margherita, 2008, “Push and Pull Policy in Market-Driven Management’, Symphonya: Emerging Issues in
Management, No1, 6o. 45-64.

% Momcilovic Svetislav, Germano Jose, llic Aleksandar & Sousa Leonel, “A Case study of Technology Push and Market Pull
Strategies: Magnomics Start-up and Livedrive Spin-off’, https://3c5.com/2gtvs, nuep. avakr. 14-8-2022.
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uwnAOTEPOUG KIVOUVOUG Kal aBEBala OIKOVOUIKG KEPDN O€ OXEON ME TIC ETAIPEIEG TTOU
Baoilovtal o0¢ TPAKTIKEG €AENG TNG ayopdg. lMpiv Tnv opIoTIKA uloBéTnon Tou
utrodeiypartog Push & Pull, givar padAAov atrapaitnto va SIEUKPIVIOTEI TO av Kal KaTd
OO0 oI OpPACEIS TOUG OTTOTEAOUV OTPATNYIKEG 1 TAKTIKEG ETTIAOYEG YIQ TOUG
IOTOTOTTOUG TWV ETTIXEIPNOEWV TTAPAYWYAGS KAl EUTTOPIAG TTPOIOVTWV.

Katd yevikr) ogoAoyia, 0 0p0G aTpaTnyIkKrfy 0TO NAPKETIVYK aPOopd, TTPWTOV, OTOV
KOBOPIOPNO TwV HOAKPOTTPOBECPWY OTOXWV MIAg  ETTIXEIPNONG, OtUTEPOV, OTNV
KaTEUOUVON TWV EVEPYEIWV dPAONG Kal, TPITOV, OTAV KATAVOMI TWV TTOPWV (EMPUXwWV
Kal UNIKWV) TTOU aTraiTouvTal yia TNV €TTEUEN Twv TTapatrdvw otdéxwv. Me Baon Tn
AOYIKI] auTr}, 0 6POG OTPATNYIKA €ival JAAAOV TTOAU TTIO EUPUG aTT’ O,TI Ol €VVOIEG TNG
wenong kal TG €AENG CUVETTAYOVTAI KOl Onuaivouv. Suugwva ye tov Kotler®® o
TIPOKTIKEG WONONG APOPOUV OTIG “evEPYNTIKOU” XOPAKTAPA dPACEIG MIAG ETTIXEIPNONG
TTou aTtroBAEéTTOUV Ot AUECEG TTWANCEIG, EVW Ol TIPAKTIKEG €AENG aQOpPOUV Of€
“madnTikéc” dpaoeig TTPOROANG Kal dla@riionNg TTou ETTIBIWKOUV TNV auénon Tng
AVAYVWPICINOTNTAG TWV TTPOIOVTWV-PapKwy. Me autd dedopévo, gival oulnTioIuo TO
Katé 1TT600 o1 TTPAKTIKEG WONoNg Kal €AENG atroTeAOUV oTPATNYIKES. [1pOog eTTippwon
auToU TOU IOXUPIOHOU €TTIONUaiveTal To €ENG: N UIOBETNON WIAG OTPATNYIKAG X yia éva
TTPoIdV A HIAG ETTIXEIPNONG CUVETTAYETAI QUTOPATA TNV aTTOPPIYN HIGG OTPATNYIKAG W
yla TO TTpoidv auTd, TTpdyua TTou eV IOXUEI I TIG TIPAKTIKEG WBNONG Kal €AENG, agou
N UIOBETNON TWV TTPWTWYV OEV CUVETTAYETAI KT AvAYKNV TNV aTTOPPIYPN TWV OeUTEPWV
3 Mg aAMa Adyia, oTo TTAQiolo dpdoswy pIag emmixeipnong (akdua Kar Yyn@iokng) ol
TIPAKTIKEG AUTEG OUVUTTAPYXOUV KAl CUUTTANPWVOUV Ol JEV TIG OE.

O MMivakag 1 (TTou akoAouBei) aTTOTEAE PIa TTPWTN TTPOCTTABEIa dIAKPIONG Kal
KaTdTtagng Twv TTévie amo Ta €vieka epyaAeia Tou MApKeTIvYK ZwvTavig Zuvdeong,
KOl CUYKEKPIMEVA EKEIVWV E TO OTTOIA O ETTICKETTTNG TOU IOTOTOTTIOU MIAG ETTIXEIPNONG
Exel “evepynTik” kal Ox1 “TTaBnTIKh’ oxéon-emma@r. Ag Ta doUuE OPwG Aiyo TTIO
avoAuTIkG kdBe €éva amd autda: 10 (I) Mdpketivyk [lepiexopévou (Content
Marketing) kai o1 UTTOKOTNYOPIEG TOU AVAKOUV OTIG TOKTIKEG €AENG (BAETTE OECIA OTAAN
Tou Mivaka 1). To autd 1oxuel kai yia 1a (Il) Méoa Emikoivwviag (Media) kaBwg kai
yia 10 (V) MdpkeTivyk Méowv Koivwvikig AikTuwong (Social Media Marketing).
To (Ill) MapkeTivyk HAekTpovikou Tayxudpopeiou (E-mail Marketing) avrikel oTIg
TAKTIKEG WONoNG (BAETTE apioTepr) oTAAN Tou MMivaka 1). Ztnv idia oTAAN avAKel Kal n
emuépoug TOKTIK (I-g) Pop Up, ToU atroteAei pépog Tou () MAPKETIVYK
Mepiexopévou, O6TTwWG GAwoTe Kal Ta (V-a) Media AutopaTtotTroinuévng ZUuvopuIAiag
(Chat-bots) ka1 (V-b) ZeAideg MNMpoopiopou (Landing Pages) 1Tou amroteAoUv HEPOG
NG opadag tou (V) Mapketivyk Méowv Koivwvikig Aiktiwong. Tédog, 10 (IV)
lotéTtorog Emixeipnong (Website), TTou evéxel OAa Ta mrapatrdvw Kabwg Kal €€
AeIToupyieg (epyaAeia) TTou TTapaAn@Onkav, aTToTeAEl éva Pnxaviopuo TTou €UAoya
ToTToBETEITAI O MIa evOIAUEDN (YKPIda) TTEPIOXH) OTTOU KABE Tou gpyaleio PTTOpPE va
EXEl TTPOWONTIKO 1] KAl EAKTIKO XOPAKTAPA, avAAoya PE TOv TPOTTO WE TOV OTTOIo
XPNOIJOTIOIEITAl.

% Kotler Philip, 2001-2, Marketing Management, the Millenium Edition, New Jersey: Prentice-Hall, Inc. lNa pia cOvown BAéme
https://3c5.com/81p95, nuep. avdkr. 24-9-2022.

37 Egaipeon atmoTeAei N TEQITITWON ETTIXEIPATEWY HE MIKPO ETTIKOIVWVIOKO budget, yeyovog Trou Tig avaykadel va eTIAEGOUV PETAED
EVEPYEIWV WONONG 1 €AENG KAvOVTaG XPNOoN KPITNPiwv TTOU OXETICOVTAI PE TNV OUECOTNTA TWV EICEPXOMEVWV POWV Kal TNV
atmddoaon TnG ETTEVOUONG.
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TakTikég QBnong TakTikéG QOnonc & 'EAENc TakTikéG 'EAENC
(I-g) Avadudpueva (IV) loTérommog Emixeipnong (I) MapkeTivyk Mepiexopévou
Mnvuopata (Pop-Ups kai (Website) (Content Marketing)

Context Banners) - TIepIoxn) 6TTou KABe TeXVIKNA 1 epyaleio | (l-a) PwToypagieg,

€VOG IGTOTOTIOU UTTOPE( VA EXEI (I-b) AvTaywvioTIKEG DlapnuicElg,
TAUTOXPOVO TTPOWONTIKG I EAKTIKO (I-c) Kivoupeva oxédia,
XAPAKTHPA, oEvd)\ovc ME TOV’TpC')1TO ME (I-d) S0vTopoI 0dNYoi,
TOV OTTOIO XPNOtHoTTOIENal - (I-e) AIoSIKTUOKG CEPIVAPIQ,
(I-f) Apxeia nxou.
(lll) MapkeTIVyK () Méoa Emikoivwviag

HAekTpovikou (Il-a) Zxohia,
Taxudpopueiou (E-mail (II-b) Eikdveg,
Marketing) (ll-c) Alapnuioeig,

(lI-d) Bivteo,

(II-e) Mavo & Agioeg,

(1-f) Ala@aveieg.
(V-a) Nedia (V) MapkeTivyk Méowv Koivwvikig
AuTopaToTroinuévng AikTOowong (Social Media Marketing)
>uvoulAiag (Chat-bots) (V-c) Anpodoieg Zxéoelg Je ZUvdeon
(V-b) ZeAideg Mpoopiopol (Online Public Relations)

(Landing Pages)

Mivakag 3: H 31dkp1on TWV evEPYNTIKWY, ATTO TNV CKOTTIA TWV ETTICKETTTWY,
EPYOAAEIWV TOU IGTOTOTTOU MIAG ETTIXEIPNONG.

KAeivovtag tTnv mrapouca evotnta agifel va ava@epBei Twg, 6oov agopd OTIG
TIPOTIMNAOCEIG TIPOAKTIKWY WwONoNg Kal €ANG atrd TNV TTAEUPdA TWV KATAVOAWTWY TTOU
aglotrololv To SIOBIKTUO, EUTTEIPIKEG EPEUVEG BEIXVOUV OTI TO 71% TWV KATAVOAWTWV3®
TIPOTIMNA TIG TEXVIKEC €AENG, yia AOyoug TTou oxeTifovtal Je TNV eAeuBepia eTTIAOYNG
aAAG Kal TN BIApPKEID KOANIEPYEIAG OXEONG WE MI ETTIXEIPNON TTOU dPACTNPIOTTOIEITAN
oto Oladiktuo. AvrtioToixa, Ta % Twv PApkeTEP Bewpouv OTI 10 (I) MAPKETIVYK
Mepiexopévou augdvel TNV a@ociwan (dEoPEUON) TWV TIEAATWYV WE ia eTTiXeipnon™.

H p€00d0g €TTIAOYAG TWV KATNYOPIWV TTPOIOVTWYV Kal TwV brand Tou
EMTTEIPIKOU UAIKOU TG HEAETNG — “Teplopiopoi”

H emAoyry Tou euTTeIpiIkoU UAIKOU TNG MEAETNG eival, yia Adyoug Ttou Ba
e€nynbouv Tapakdtw, UTTOAOYn O€ OUYKEKPIYEVOUG “Tlepioplopous” (f KpIthpia),
onAadn, o€ kavoveg 1 ouuPdoelgc AoyiKAG TTou KaBioTouv BIKaIOAOYNUEVO Kal
QVTITTIPOOWTTEUTIKO TOV OPIOPO KAl TO €i00G TWV I0TOTOTTWV TTPOIOVTWV-UAPKWY TTOU
MEAETONKaV:

Mepropiopdg 1°¢: o1 cuykpioeig dev uTTopoUV TTapd va apopouV € ICTOTOTTOUG
OMOEIdWV TTPOIOVTWY, OTO BABUG TTOU N CUYKPIOTN YETALU AVOUOIWY TTPOIOVTWYV
gival TTPaKTIKA ateAéo@opn.

Meplopiopdg 2°%: yia AOyoug OIKOovopiag, o apiBudc Twv OCUYKPIVOUEVWV
IOTOTOTTWV ATTO HIO KATNYOPIa TTPOIOVTOG dEV UTTOPEI va EeTTEPVA Ta dUO. Av,
Qép’ amteiv €€eTAAPE TOUG I0TOTOTTOUG TECOAPWY BIAPOPETIKWY AUTOKIVATWY,
ME Bdon Tov 1° lMepiopiopd Ba TTPOEKUTITAV GUVOAIKA 6 CeUyn CUYKPIOEWV YId
KaBe katnyopia Trpoidviog. ‘ETol, av uttoBéooupe OTI O €EETACOMEVEG
Katnyopieg TTpoidviwy eivar 4, 10TE Ta OUuyKpIivopeva ({euyn 10TOTOTTWY Ba

% Southall Angela, “Push Vs Pull Marketing - which is winning the race for trust?”, dia8éoiyo oTo https://3c5.com/hv2mu, nuep.
avakr. 24-9-2022.

% Hurley Hall Sharon, 2021, “85 Fascinating Content Marketing Statistics to make you a Marketing Genius”,
https://3c5.com/h85t6, nuep. avakr. 24-9-2022.
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avépxovtav ota 24. Kat 1€1o10 gival aduvaTtov va Yivel xwpig va EeTTepAaEl TO
Opl0 OeAidWV TTOU TTAPEXEI £va ETTIOTAPOVIKO TTEPIODIKO OTO OUVTAKTN €VOG
apBpou.
Mepropiopdg 3°%: yia AOyoug TTou OivOuv OTIG OUYKPIOEIG I0TOTOTTWV €Va
TTEPIEXOPEVO AUECO KAl OUCIOOTIKO, KPiBnKe avaykaia n eoTiaon o€ 1I0TOTOTTOUG
YVWOTWV POPKWY, UTTO TNV aipeon OUWG MIOG IKAVAG METAEU TOUG TTOIOTIKNAG
dlapopdg (01O TTAQICIO TNG KATAYOPIOG TTPOIOVTOG TTOU Avijkouv), dIagopd TTou
yivetal avTIAnTIT a1méd TNV avayvwpioigyotnta*® kale papkag (brand).
Mepropiopdg 4°: yia AGyoug TTou OXeTICoOVTal PE TNV AVTITIPOCWTTEUTIKOTATA
TOU TTEPIEXOMEVOU TOU KABE MEAETWHEVOU IO0TOTOTTIOU, KPIiONKE OKOTTINO Ta
I0TOTTEDA TTOU ATTAPTICOUV TO EUTTEIPIKO UAIKO TNG MEAETNG VA PNV AVIAKOUV O€
EVOIAUETEG ETAIPEIEG, TT.X. O€ KATACTAUATA PMETATTIWANONG TTPOIGVTWYV. Me dAAa
AOyia, KpiBnke atmmapaitnTo oI UTTO PEAETN IO0TOTOTTOI VA AVAKOUV OTOUG idloug
TOUG TTAPAYWYOUC TWV TTPOIOVTWV-POPKWY TTou eEeTAloVTal £OW.
Mepropiopdg 5°: yia Adyoug TToU a@popouVv OTO €id0G TNG «avaui$ng» Twv
KATavaAwTwyv e Ta TTPoidvTa (BAETTE TTAPAKATW), N OTToia TTPOCdIopifeTal ATTO
TTapdyovTeG KOOTOUG Kal KIVATPOU ayopdc, KpiBnke avaykaio Ta TTpoidvTa Tou
EMTTEIPIKOU UAIKOU TNG MEAETNG VO AQOPOUV TOOO O KATAVOAWTIKA OCO Kal O€
O1apKA KATAVOAWTIKA ayaBd kai, €MITTAEOV, OTO OUVOAS TOUuG, va KAAUTITOUV
TTEPITITWOEIG KATAVAAWONG TTPOIOVTWV TTOU CUVTEAOUVTAI TOOO OTOV IDIWTIKO
000 Kal 0TO dNUOCIO XWPO.

Me Bdon 6Aa Ta TTapatdvw, Ta I0TOTTESA TTOU ATTOTEAOUV TO EUTTEIPIKO UAIKO TNG

MEAETNG agopouv OTIG €EAG KaTnyopieg TTpoidvTwy: AuTtokivnTta (Mercedes-Benz kai
Fiat), KaAAuvtika (Estee Lauder kai Maybelline), ZuptmrAnpwpuarta AlaTpo@ig
(Lamberts kai Lanes) kai Casual pouxa (Levis kai Denim). Ommwg @aivetal oTIg

TTapevbéoelig KABe pIag  karnyopiag  TTPoidvTog,

0]

OUYKPIiOEIG  agopoulv o€

OUYKEKPIPEVA Ceuyn TTPOIOVTWV-papkwy. O Tivakag 2 1Tou akoAouBei deixvel TIg
KATNyopieg TTPOIOVTWY, TIG WAPKES (brands), Ta AoydTuTTa KAl TOUG I0TOTOTTOUG OAWV
TWV TTPOIGVTWYV TTOU OTTOTEAOUV TO EUTTEIPIKO UAIKO TNG MEAETNG.

Kartnyopigg Mapkeg MpoidvTwv Aoyorutra loTémeda Emixeiposwv
MpoiévTwv
N https://www.mercedes-benz.qr/
AuTokivnTa Mercedes-Benz X
Fiat @ https://www.fiat.gr/fiat-500
Estee Lauder ESTEE LAU DER hitps://www.esteelauder.gr/
KaAAuvTikd
Maybelline MAYBELLINE https://www.maybelline.gr/
ZupTtrAnpwpata LAMBERTS https://lamberts.qr/
A|q'|'p0(pﬁg Lamberts THE PROFESSIONAL RANGE
Lanes hitps://www.laneshealth.gr/
anes
Casual pouxa w https://www.levi.com/GR/en/
Levis
Denim /7 https://newdenim.gr/
NEW DENIM
-/

Mivakag 2: Katnyopieg, pdpkeg (brands), AoyoTuTra Kai IGTOTOTTON TWV TTPOIOVTWY TOU EUTTEIPIKOU UAIKOU

NG MEAETNG.

40 Mpdkertal yia KPITAPIO TTOU ATTO T OKOTIIA TOU PAPKETIVYK TTOPATTIEUTTEl aToV 6po «agia pdpkag» (brand equity) TTou, Katd Tov
Aaker, £xel TTPWTIOTWG XPNUOTOOIKOVOUIKG XapakTripa — BAETTeE Aaker David A., 1991, Managing Brand Equity, New York City:
The Free Press, 0o. 27-31.
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AigukpivifovTag Tov 6po «avauign» Twv Rossiter & Percy

E&etadovrag Tn oxéon Tou KatavaAwTA PE Ta TTPoidvTa péoa aTrd TIG dIa@nUIcEIg
Toug, ol Rossiter kai Percy*' eioryayav tnv évvolia Tng «avd@uiéng» (involvement) tou
KaTavOAWTA ME TO TIPOIOV, TNV OTToia Kal dlEpEUvoUV Ot dUO BIAOTAUPOUUEVOUG
METOEU TOug agoveg (BAETTeE XApPTN 2), ME TOV KABETO va a@opd OTO PICKO TNG ayopdg
EVOG TTPOIOVTOG TTOU gival ouvapTnon TNG UWNANG 1 TNG XapnAAng tou TiPAG (6c0
uwnAdTEPN N TIUA TOCO UWNAGTEPO TO PIOKO TOU KATAVOAWTH), KAl TOV OpIfOVTIO VO
apopd oTo BETIKO A ApvNTIKO KivnTPo ayopds evOg TTPOIOVTOG.

Ywnan Avdpen

Lod wOoTos 300KV IR

(1w pia)

ApvyTind m ISTEE LA XS Ok

RINTPO | ey e » | Kivgrpo

| Avetryxn )
>
2
2

L 4

Nupging Avapnsn

i ":\I’IT!IV‘ VOO0, .'."tlhl‘. o)
Xaprtng 2: n «Avauién karavaAwrrj kai mpoiovrog» Twv Rossiter & Percy.

Mo ouykekpigéva, otov aova Twv KIVATpwY o1 Rossiter kai Percy
QVTIMETWTTICOUV TO aPVNTIKO KivNTPO ayopds VOGS TTPOIOVTOG WG KATI TTOU OXETICETAI JE
TOV TPOTTIO PE TOV OTTOI0 EKONAWVETAI N «AVAYKN» Y1 QUTO OTOV KATAVOAWTA, N “rieon”
onAadn tou aokei n EAAEIWH TOU OTO ATOMO, N AICBNON TNG OTToIOG ATTOCAPNVICEl TO
YIOTi TOU apvNTIKOU XOPAKTAPA TOU KIVATPOU KATAVAAWGONAG TOU. XAPaKTNEIOTIKO TETOIO
Tapddeiyua gival To aioBnua TnG diwag ) TG Treivag, 1o TPOCNUO TWV OTToIWV Eival
apVNTIKO, WG KivnTpo, yia évav KatavaAwTr. AvTiOeTa, To BETIKO KivnTpo ayopdg evog
TTPOIOVTOG €ival TAUTIOPEVO PE TNV «ETTIBUMIa» Tou KATAvaAWTH yI auTd, €’ OU Kal O
BETIKOG XAPOKTAPAG TOU KIVATPOU ATTOKTNOAG TOU — yia TTapadelyua, n €mobuyia
KATTOIOU yIa €va KATToUToivo TTapéa PeE €va @ilo, 1, n €mbupia yia éva akpipo
QUTOKIVATO TTOU XPNOIUOTIOIEITAl OXI TOOO WG MECO METAPOPASC OANG wg emideign™.
AvtioToixa, oTov agova Tou KOoToug (BAEtre Xdaptn 2), o1 Rossiter kair Percy
QVTIMETWTTICOUV TNV TIKA €VOG TTPOIGVTOC WG TTApAyovTa avAauIENG TOU KATavaAwTh e
autd. ‘Etol, 600 uwnAoTepn cival n TIUA €vOG KATAVAAWTIKOU TTPOIOVTOG, TOOO
uwnAdTEPN Kal N avapign Tou KatavaAwTtl he autd. Me dAAa Adyia, n uywnAn TIUAG
ayopdg €vOog TIpoIovToG ekppdlel 1O avaAaufBavouevo ammd Tnv TTAeupd Tou
KATAVOAWTA piokKo, Tov Kivouvo OnAadr va arroyonTeuTel o€ TTEPITITWON TIOU TO
TTpoidv Oev AvTATTOKPIOEI OTIG TTPOCOOKIEG TWV XPNUATWY TToU TTAAPWOE yia Tnv
QTTOKTNON TOU, OTTOTE N ayopd Tou ekAauPBaveTal wg atmoTtuxnuévn. Me Bdon Ta

4! Rossiter R. John & Percy L., 1987, Advertising and Promotion Management, New York: McGraw-Hill. lNa pia gOvoyn BAéTTe
Rossiter R. John, Percy Larry & Donovan J. Robert, 1991, “A Better Advertising Panning Grid”, Journal of Advertising Research,
Vol 31, No 5, go. 11-21, diaBéaipo oTo https://cutt.ly/fA1qgddo, nuep. avakr. 14-1-2022.

42 Veblen Thorstain, 1899, H Bswpia ¢ apydoxoAng 1Géng (BAETTE AAUMA «ETISEIKTIKA KOTAVAAWONY), HETAQP. MWpyog
NTaAidvng, emy. Zogiavég ®.P., AskéuBplog 1982, exd. KAABog.
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TTapatrdvw, ol Rossiter kal Percy kataokeuaoav dia PATPA EVOEXOUEVWV 1] TTAEYUQ
(grid) TOU opIoBeTEl TNV QvAPIEN TOU KATOVOAWTH ME TO TIPOIOV Ot TEOOEPA
TeETAPTNUOPIa — BAETTE Mivaka 3.

O¢eTik6 KivnTpo Ayopdg ApvnTiké Kivntpo Ayopdg

YynAn Avauign | (A) YwnAd kbéoTog TTpoidvTog e BeTikd | (M) YwnAd kbOTOG TTPOIGVTOG  HE
(UYnAS k6aTOG) | KivnTpo ayopdc apvnTIKS KivnTPO ayopdc

XapnAn Avauign | (B) XaunAdé kooTog Tpoidvtog e | (A) XaunAd KkOOTOG TIPOIOVTOG  UE
(XauNnAG KOOTOG) | BeTiKG KivnTPO AyOPAC apvnTIKS KivnTPO ayopdc

MNivakag 3: H MATpa KivATpwyv Kal AVAIENG KATavaAWTWYV e TTpoiovTa Twv Rossiter & Percy.

Me Baon 1 Aoyikr) Tou lMivaka 3, otov lNivaka 4 TTou akoAouBei BAETTOUNE TNV
XwpoTagik TomoBETnon Twv TTpoidviwv/brands Tou eUTTEIPIKOU UAIKOU TNG MEAETNG
oto TAéypa (grid) Twv Rossiter & Percy, 6émou n diagopd 6¢éong (wnAdtepa n
XOUNAOTEPQ O€ KABE TETAPTNPOPIO) €ival OXETIKA avAAoyn PE QUTAV TNG TOTTOBETNON
TOoug oTO XApTn 2.

1. OETIKO KivnTpO ayopdgs 1. ApvNTIKO KivnTpO ayopdg
(&)

YynAn avé A r
(oomid 6r08) N Lovis
@

XopnAf avépign | B ESTEE LAUDER A LAMBERTS

(o )\é KéO'TO THE PROFESSIONAL RANGE
(xapn <) MAYBELLINE

Mivakag 4: H MATpa Avapi§ng Twv Rossiter&Percy yia TiIg okTw (8) KATnyopieg TTPoidovTwy Tou
EMTTEIPIKOU UAIKOU TNG HEAETNG.

MepikéG DIEUKPIVIOTIKOU XOAPAKTAPA ETTIQUAAEEIS

H kataraén Twv papkwv/brands avd €idog oto TTAEypa Twv Rossiter & Percy ue
KPITAPIO TO UYPNAO i XaUNAO KOOTOG AAAG Kal TO BETIKO | apvnTIKO KivnTpo ayopdg
(BAétre XapTn 2 kai Mivakeg 3 & 4), evw poidlel atrAf, oTnv TPAyUaTIKOTNTA Eival
QPKETA OUVOETN OTIC XWPOTAEIKEG TOTTOBETATEIC TTPOIOVTWV-Uapkwy. MNa TTapadeiyua,
aropa 1TOoU ayopalouv éva akpiBd kivnto (Tuttou Galaxy 1 iPhone) mapdti dev £xouv
€1000Nua TouU dIKaloAoyei auth) Toug Tnv €mmAoyr.. AG doUPE OPWG TO €V AOyw
TapAddelyuya o€ ouvduaopud pe €va AANo €idog akpifou TIPOIGVTOG OTIWG TO
QUTOKIVNTO: EVW TTPAKTIKA TO KOOTOG €VOG auTOKIVATOU (€10IKA 0TV EANGDQ) eival
aoUYKPITO PEYAAUTEPO aTTO auTO €vOC KivnTou, TO TeAeutaio dev Ba pTTopouce va
KatataxBei oto B T1eTaptnuépio tou [livaka 4. Zupmépaoud: TO KOOTOG €VOG
TTPOIOVTOG, WG KPITAPIO, TTPETTEI va €CETACETAI O€ OUVAPTNON WE TN PEON TIPA TNG
KOTNyopiag TTPOIOVTOG TTOU aVhKEL. Av yia TTApAdEIyHa avTi yia KOAAUVTIKG €iXauE
EMAECEI KIVATA, Kal AuTd Ba EUTTalvav OTo TETAPTNHOPIO A KATW atrd Ta auToKivnTa.

H ayopd evog auTtokiviiTou peoaiag katnyopiag (1r.x. Fiat) dev gival atmrapaitnto
OTl dIETTETAI TTAVTA ATTO OETIKO KivnTpo ayopdg. Méow PAAAoV Eéva auToKivVNTO AKOWN
@OnvoTepo amd 1o Fiat. To BeTikd kivnTpo ayopds piag Mercedes eival oiyoupa
MEYOAUTEPO aATTO TO AVTIOTOIXO TNG ayopds evog Fiat aAAd kal TTOAU pIKpOTEPO ATTO
autd piag Lamborghini. Zuptrépaoua: o KUBIOUOG Kal N TTOI0TNTA £VOG QUTOKIVITOU
eTnpeddouv 10 TTPOCNUO TOU KIVATPOU ayopdgs. ‘ETol, n ayopd evog xaunAou KuBiouou
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KQl HEOQIAG TTOIOTNTAG QUTOKIVATOU gival TTBavo va SIETTETal atré apvnTikG KivnTpo, av
AaBel kaveig uttdywn TN OUOKOAIa KABNUEPIVAG PETAKIVAONG ME Ta dnuooia péoa
OUYKOIVWViaG.

H kardragn pouxwv oto I TeETapTPOpPIo Oev TTAPAYEl IDIAITEPES ETTIQUAALEIS. Ta
pouxa aTToTEAOUV HIO avVAyKaAIOTNTA Kal, KAaTtd Kavova, avriikouv OTa €K TwWV WV OUK
aveu TTpoidvta. QoTOC0, N KATATAEN TWV AKPIBWY POUXWV OE AUTO TO TETAPTNUOPIO
BETEl HEPIKWG UTTO au@IOBATAON TO apvnTIKO XAPOKTPA TOU KIVITPOU ayopdag TOUG.
Mati va ayopdoel katrolog £va akpiBé casual mavteAdvi (Levis A Lee) étav ptropei va
BoAeuTei pe KATI KOAO OAAG QOUYKPITWG @ONVOTEPO; To gpwTnua autd BETel UTTO
au@IoBATNON TO apvNnTIKO KivnTpo (TNV avaykn ayopdg dnAadn) kabwg pia TéTola
emAoyn €ival TTOAU MOavo va diETeTal atmd BeTIKOU TUTTOU TTAPOPUNCEIS OTTWG Eivail Ol
ETMOUNIEG KOIVWVIKAG avAdEIENG 1 ETTIOEIENG, N AUTAPECKEIA, O VAPKIOCIONOG K. 4.

H mrpoTteivopevn TEXVIKA avAAUONG TOU EUTTEIPIKOU KOl TA OXETIKA
oupTTEPAC AT

H 1Tapouciaon Tou TPOTTOU AvAAUCNG TOU EUTTEIPIKOU UAIKOU TNG MEAETNG, Adyw
TTEPIOPICPWYV  XWPEOU, TIEPIOPICETAI OTNV TTEPITITWON TNG KATNyopiag TTPoIovVTog
auTokivnta, dnAadr}, 0TOUG IOTOTOTTOUG TWV TTPOIOVTWV-UapKkwy TNG Mercedes-Benz
Kai Tou/tng Fiat. 21a oOuptEpAOUATA, WOTOCO, YivOovIal OUVOTITIKEG KOl
ETTIKEVTPWHEVES AVAPOPES KAI VIO TA UTTOAOITTA TPia EUYN TTPOIOVTWV-UAPKWV.

Kd&Be trpooTrdbela TTepIlynong oTo 1I0TOTTEDO £VOG KATAEIWPEVOU TTPOIOVTOC OEV
MTTOPEl TTapd va &ekivd atrd 10 pevou Tou. QOTO0O0, N ATTOTTEIPA AETTTOPEPOUG
Kataypa@ns OAwv Twv mediwv (i €mMPEPOUS 1I0TOOEAIBWY TOUG) Eeival €EaIPETIKA
OUOKOAN Kal HEYAAN o€ OYKO: XOPAKTNPIOTIKA yia TNV ATTOOEATIWON TOU I0TOTOTTOU TNG
Mercedes-Benz xpeidotnkav 215 oeAideg word. Me dedopévo de 0TI 0 apIiBudS Twv
IOTOTTEOWV TTOU ATTOTEAOUV TO €UTTEIPIKO UAIKO TNG MEAETNG eival okTw (BAETTe Mivaka
1), T0 TEPAOTIO O€ MEYEBOG UAIKO TTOU TTPOKUTITEI KABIOTA OXEDOV aduvarn Tnv
evOEAEXT avaPOopA OTO TTEPIEXOMEVO OAWV TwV UTTO PEAETN I0TOTOTTWY. H dlaTTioTwon
auTr) eTéPaAe Toug €EAC TTEPIOPIOPOUG: a) KaTtaypa®n Twv UTTO-TTediwv KABE
EMPEPOUG TTEDIOU TOU PEVOU KABE 10TOTTEDOU Kal B) TTAAICiWon KABE UTTO-TTEdiOU PE TO
ouvdeopo ouvdeong (link) TTou TTapaTréuTTel 0° auTd. OI TOKTIKEG AUTEG ATTOdEIXTNKAV
eCAIPETIKA XPNOIKES yia Toug €EAG Adyoug: 1°Y) n kataypa®r Twv Tediwv Kal Twv
UTTO-TTEQIWV TOU PEVOU €VOG I0TOTTEOOU OIEUKOAUVEI TIG OUYKPIOEIG JETOEU I0TOTTEOWV
OMOEIdWV TTPOIOVTWYV AAAG Kal TNV EUPECN TWV ATEAEIWV TOUG OTTWG, YIA TTAPADEIYHQ,
ol emavaAqYeIg 1 kal Ta o@aApata TTpooBaocng ¢’ auta kai 2°Y) n TTAaiciwon KAoe
Katayeypauuévou uTro-rediou pe To link oTO OTToiI0 TTOPOATTEUTTEI BIEUKOAUVEI TNV
aueon TTPOCPaCN OTO TTEPIEXOMEVO TOU OAAG Kal Tov éAeyxo Tou PaBuou Trou
OIAPOPETIKA UTTO-TTEDIA poipddovTal TNV idIa I0TooEAIda O €éva 1I0TOTTEDO.

° n ocuykpion Twv 10ToTTEdWV TNG Mercedes-Benz kai Tng Fiat

Ta media Tou pevou Tng Mercedes-Benz (https://www.mercedes-benz.gr/)* eivai
mévte, Ta €€nNG: 1. Ta povréAa pag (16 utro-redia), 2. Ayopd (6 utro-tredia), 3.
BonBd6¢ ayopdg (9 utro-redia), 4. Mpoidvra & Service (25 uto-mredia) kar 5. O
kéopog 1ng Mercedes-Benz (13 utro-mredia), evw 1a 1edia Tou pevou Tng Fiat
(https://www.fiat.gr/fiat-500) cival 7: (1) MONTEAA (21 utro-1redia), (2) MTPOZ®OPEZ
(4 utro-mredia), (3) ETAIPIKOI XTOAOI (1 utro-mredio), (4) OAHIOX ArOPAX (5
utro-redia) (5) IAIOKTHTEZ FIAT (14 utro-tredia), (6) O KOXMOZ THX FIAT (5

3 H Mercedes £x€l €701 DIAUOPPWAEI T AEITOUPYIT TOU IGTOTOTTOU TNG WOTE KABE KAIK TIAVW oTa link Twv UTTO-TTEdiWV
TOU pevoU NG va odnyei aTnV KEVTPIKN IGTOCEAIDA Kal OX1 OTIG I0TOTEAIOESG TTOU APOpPOoUV.
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utro-redia) kai (7) HAEKTPIKH KINHTIKOTHTA (8 utro-tredia). Tpia amd autd (Ta
UTTOYPOUUIOPEVA) €ival KoIVA oTa dUO0 pevoUu. To oUVOAO TwV UTTO-TTEDIWY TTOU €XOUV
d1adikTuakd ouvdeopo (link) otov 1oTéTOTTO TNG Mercedes-Benz eival 69, evw Tng Fiat
gival 56.

AvTiBeTa a1Td TA UTTO-TTEDIA TOUG, Ta TTEDIA OTTO OTTOIA ATTOTEAELITAI TO PEVOU KABE
lIoTOTOTTOU OtV €xouv dladikTuakry ouvdeon (link). ‘ETol, n TapdBeon Tou link KAGOe
UTTO-TTEQIOU PE TN OEIPA UE TNV OTToI EP@AvifeTal OTOV IOTOTOTIO TNG MIAG HMAPKAG
QUTOKIVATOU €ival avaykaio Kabwg, ue Aiyeg AECEIC, avapépeTal OTO TTEPIEXOUEVO TOU,
YEYOVOG TTOU EUVOEI TNV QVTIOTOIXNON KAl TN OUYKPIOH Tou PE GAAo i GAAa uTTo-TTEdIia
TOU IOTOTOTTOU TNG MAPKAG AUTOKIVATOU PE TO OTToI0 ouyKpiveTal. 160U n Aoyikr auth
otnv mpd&én: oto utro-Tredio Eu@dvion 6Awv twv poviéAwv TG Mercedes-Benz
TpoBaAovtal 35 autokivnta, Ta link Twv otmoiwv TTapaAcitrovral €dw yia Adyoug
oIKovopiag. AvTioToixa, Ta auTtokivnTa TNG Fiat edpelouv oTnV KEVTPIKH I0TOCEAIDQ TOU
I0TOTOTTOU TNG Kal €ival 14.

Kal o1 dUo Blopnxavieg, €KTOGC aTmd MPETAYWYIKA QuTOKIivNTA, TTOPAYOUV Kal
EUTTOPEUOVTAl ETTAYYEAUOTIKA auTokivnTa: n Fiat éxer yévo EAappd EtmayyeApaTika
OxnuaTta, BAETTe ETmayyeAuaTikd autokivnta Fiat | Fiat Professional Greece (oUvoAo
7), evw O¢ev €xel Poptnyad kai Aewopeia. AvtibeTta, ekTOG atrd EAa@pd eTTayyeAuatiké
oxAuata | Mercedes-Benz, n Mercedes-Benz £xer ®optnyd Apxik oelida -
Mercedes-Benz _Trucks - Trucks you can trust (mercedes-benz-trucks.com kai
New@opeia Home — Aew@opeia Mercedes-Benz (mercedes-benz-bus.com, Ta otroia
O0ev PBpiokovTal g€ KATIOIO UTTO-TTEDIO TOU PEVOU, aAAG oTo TEAOG TNG KEVTPIKAS TNG
oehidag, padi pe 10 Smart Ta nAekTpik@ autokivnra smart | smart epyavia
(mercedes-benz.com).

Ta autokivnta TG Mercedes-Benz rpodaAAovTal To kaBéva e dIkO Tou link, €ite
PWTOYPAPIEG Ol OTToiEG oUVODEUOVTAl ATTO OIEUKPIVIOTIKA KEieva aAAd kal Bivreo
dlapnUICTIKOU XapakTApa. Mo cuykekpiuéva, kataypaenkav 28 Bivieo Tou agopouv
oe Tepitou 24 amd 1o 35 autokivnta Tng Mercedes-Benz. Ta [ivreo autd
TTOPOUCIAJOUV UE EVTUTTWOIAKO TPOTTO TO QUTOKIVATO TTOU dlagnUicouV Kal EvioTe gival
OUo0 yIa KABe auTokivNnTo, WE TO TTPWTO va €0TIALEI OTO £CWTEPIKO TOU QUTOKIVATOU Kal
TO OeUTEPO OTOV E0WTEPIKOG TOU dldkoouo. H etTiokewn o€ kAGBe €va atrd 1a link Twv 35
dlapnuIfdpevwy  auTokiviTwy TG Mercedes-Benz £€0¢ife 0TI apkeTd amd autd
(TouhdyioTov 10) dev avoiyouv — MOaAva yiati ol TTNyEG atd TIG OTToieg TTNyadouy eite
€xouv KartapynOei, €ite dev emMTPETTOUV TTAEOV TNV TTPOROAN TOUG OTOV IOTOTOTTO TNG
Mercedes-Benz. [pokerrar yia pn KOAQ OUVTNPENPEVEG HOPYES  ZUVEPYQTIKOU
MdpkeTivyk (Affiliate Marketing); 2tov 10T6T0TTO TG Fiat &ev uttdpyouv Bivieo TTOU
TpoBdAouv Ta autokivntd TnG. QoT600, oTOo UTTO-TTedio [MwWC Ae&iIToupyouv Ta
NAekTPIKG audéia | E-Mobility Videos | Fiat GR @iAogevouvtal 8 Bivieo TTou £xouv
Xopaktipa uikpwv tutorials (AladikTuakd Zepivapia - Webinars) 1mou ag@opouv oTta
NAEKTPIKA auTokivnTa TnNG Fiat — TTpdoBacn ota Bivieo auTd €xel O ETTIOKETTTNG KAl OTA
utro-redia 2YNTHPHZH ko VIDEO FIAT ANSWERS 1n¢ Fiat.

H Fiat rpoBdAel Ta auTokivnTa TNG PE TTPOWONTIKEG EVEPYEIEG TTOU, OTO OUVOAD
Toug, avépyovral oTmic 9 (Fiat 500 - 2 mpowdNTIKEG evépyeieg: ANAKAAYWTE
MEPIZ2OTEPA, Fiat TIPO - 4 Tmpowbntikég evépyeieg: ANAKAAYWTE
MEPIZ>OTEPA, Fiat PANDA - 2 Tpowlntikég evépyeieg: ANAKAAYWTE
MEPIZ>OTEPA, 500X - 1 rpowdnTIKN evépyeia: ANAKAAYWTE MEPIZ>OTEPA). H
Mercedes-Benz dev €xel kapia mTpoo@opd, dnAadr, Kauia evépyela TTPowonTIKOU
XOPAKTAPA OTOV I0TOTOTTO TNG.
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Ta utro-redia Néa povtéAla, Hybrid Drive, Electric Drive, Hatchback, Sedans,
Estates, SUVs, Coupés, Cabriolet & Roadsters, Vans, Mercedes-EQ,
Mercedes-AMG kai Mercedes-Maybach T1n¢ Mercedes-Benz agopouv oe 12
OIAQOPETIKOUG TUTTOUG QUTOKIVATWY OTa OTroia  katatdooovtal Ta 35 OuvoAKa
auTokivnTd TnG. O1 12 auTtoi TUTTOI, oUV Ta NEa PovTEAA aTToTEAOUV, OTO GUVOAS TOUG,
évav eVOAAOKTIKO TPOTTO TTapouaiaong Twv 35 auTtokiviTwy TG Mercedes-Benz 61rwg
eMavifovtal oTo UTTO-TTEdi0 EY@avion AWV Twv JOVTEAWV.

210 utro-tredio Car _Configurator, To oTroio gu@avifetal 2 QopEG OTOV I0TOTOTIO
NG Mercedes-Benz, maparmréutrel oo Epy@avion 6Awv Twv poviéAwv. ‘ETol, pe kKAIK
TTAVW OTO AUTOKIVNTO TNG APECKEIAG TOU ETTIOKETTTN TTPOCQEPOVTAI Ol £EMNG 6 ETTIAOYES
MopgoTtroinong: Ekdéoeic kivniipwy, Ekddéoeig, Efwtepikd, Eowtepikd, [Makérq,
Mpoobeta oToixeia. Avrtiotoixn duvaTtdtnTa dIAPNOPPWONG QUTOKIVATOU UTTAPXE! Kal
o1o utro-redio MAANA 2YNTHPHYHZ kai oto Zuvinpnon Fiat - Mpoypayuatiopévn
ouvthpnon 1ng Fiat | Mopar GR 1n¢ Fiat.

To utro-redio Avadlninon E¢ouoiodornuévou Alavopéa, To OTToIi0 gp@avideTal 2
@opég oTov 1oToToTTo TNG Mercedes-Benz, odnyei o€ pia @éppa avalntnong Tmou
TTpooPEpel OUO eTIAOYEG: @) avalditnon pe Baon Tn dielBuvon kai B) avaliTnon e
Bdon 10 e€mMwvupia Tou diavopéa. AvTtioToixo utro-tredio €ival kai 1o BPEITE ENA
AIANOMEA, 10 oTT0i0 £TTiONG €PPaviCeTal 2 YOopES oToV I0TOTOTTO TNG Fiat.

To utro-redio TigokatdAoyol NG Mercedes-Benz €xel avriotoixo otn Fiat oto
utro-redio TIMOKATAAOIO2.

To umo-mredio Mercedes-Benz Certified armoteAei  Trepimmwon  ZeAidag
Mpoopiopou kai odnyei oto Certified Pre-owned - Mercedes-Benz [Certified] - Car.gr.
AvTioToIxXn TTPAkKTIKA &gV UTTAPXEI oTOV I0TOTOTTO TNG Fiat.

To utro-redio StarRent Tpoc@épel OAa Ta diaBéoiua povréAa Mercedes-Benz
yia Bpaxutrpdbeoun 1 HAKPOTTPOBECUN evolKiaon. AVTIOTOIXO UTTO-TTEQIO eV UTTAPXEI
oTov 10ToTOTTO TN Fiat.

To utro-redio YTinpeoieg Mercedes me Connect agopd oe didgopa gadgets
Xproiga evrog autokivhTou: Wnoeiakéd padid@wvo (mercedes-benz.com), In-Car
Office (mercedes-benz.com), Kduepa autokivTou (mercedes-benz.com) K.d.
AVTIOTOIXEG TTEPITITWON ATTOTEAEI TO UTTO-TTEDIO €ival TO 2UVOEOEPEVEC UTINPEDIES
Mopar - Egapuovéc yia smartphone Alfa Romeo | Mopar (fiat.gr) otov 10T6T0TTO TNG
Fiat.

To utro-mredio KatdAoyog Mercedes-Benz Collection eutTopeUeTal  pouxa,
YUOAId, poAdyia K.&. — O1Tou Kal TTapéExetal apxeio pdf pe OAa ta TTpoopepouEVa €idn.
To utro-redio autd etmavoAapBavetral kal wg Mercedes-Benz Collection o€ popon
véou I1oToTOTTOU. AvTioToixo uTtro-Tredio eivar To MERCHANDISING kai ev pépEl TO
OAEZ OI YMNHPEZIEZ oTov IoTéTOTTO TNG Fiat.

To utro-tredio Designo 1ng Mercedes-Benz ava@épetal oe BEpATA OXETIKA UE TN
EOWTEPIKN OIOKOOUNON TOU QUTOKIVATOU. AVTIOTOIXO UTTO-TTEdI0 OEV UTTAPXEI OTOV
|IoTOTOTTO TNG Fiat.

To utro-redio MPOTAXEI> FIAT tng Fiat eival pia d1adpacTikh @oOpua oTnv
otroia UTTApXouV €pwTNOEIS TTOAATTAAG €TIAOYAG TUTTOU: Mdoeg BEoeic XpeldleaTe;
Xprion autokivitou; Ti €ivar 1o onuavtikd; [Molov TUTTO Kaugigou; 2UoTnua
METAdOONG KivnoNng; - TIG OTTOiEG OTAV O ETTIOKETTTNG DWOEl ATTAVTHOEIG, JE KAIK OTO
EUpeon epavidetal To autokivnTo TToU Tou TrpoTeivel N Fiat. To utro-redio auTto €xel
oXeTIKA opoidéTnTa pe To Car Configurator TnG Mercedes-Benz.
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To utro-redio KAeioTe €va test-drive Tng Mercedes-Benz amoteAei Affiliate Link.
AvTioToixo uTtro-redio Oev umtdpxel otn Fiat. Zuptmépacua: ta affiliated links
KOTATAOOOVTAl OTIG TIPOWONTIKEG EVEPYEIEG EVOG IOTOTOTTOU.

To utro-redio Xpnuartoddtnon tng Mercedes-Benz avTioTolxei 010 UTTO-TTEDIO
XPHMATOAOTHZH 1n¢ Fiat.

To utro-redio Ao@dAion TnG Mercedes-Benz dev €xel avTioToixo oToV IOTOTOTTO
TnG Fiat.

To utro-redio Etaipikoi MeAdtec & Alaxegipion avarrruooeTal ota link Business
Solutions kai Diplomatic Sales, pe 10 TTPWTO va TTPOCPEPEI AUCEIG OE ETTIXEIPAOEIG KAl
10 deUTEPO tailor made solutions o€ diakekpiyéva TTpdowTa (JITTAWPATEG K.ATT.). Ta
QU0 auTa utro-TTedia dev €Xouv avTtioTolxa otov I0ToToTTO TNG Fiat.

To umro-mredio Epyootaciakd BonBriuara odrnynong agopd ot Ponbruata
eAéyxou kal d1euBuvong, POXAOUG XEIPIOPOU, TTPOCOPUOYES TTEVTAA Kal AUCEIS yia
avetrn emBiaon kai amofifacn Tou TTpoo@épel n Mercedes-Benz. AvrioTtoixo
utro-redio otn Fiat eival o 2YNAEAEMENE2 YIMHPEZIEZ kal 10 2uvOedePéveg
uttnpeoiec Mopar - E@appoyég yia smartphone Alfa Romeo | Mopar (fiat.gr).

To utro-mredio IDE tng Fiat agpopd o€ augmented 1Tpoidv (éva nAekTpIKO TTaTIVI).
Mepikr) avTioTolXia UTTAPXEl OTO UTTO-TTEdIO 2uoTnua TToAuyéowyv MBUX TTou agopd
oe emmAéov (augmented = dieupuuéveg) TTapoxEG TG Mercedes-Benz.

To utro-1redio KAgioe €va pavreBou yia service Tng Mercedes-Benz trapatréuTrel
ot MIa @Opua TTapABeonG OTOIXEIWV TOU ETTIOKETTTN. AvTiOTOIXO UTTO-TTEdIO Eival TO
BPE> SYNEPIEIO H AIANOMEA oTov 101610110 TnG Fiat.

To utro-redio Mercedes me - WnoIakEG UTINEETIEG N oTToia TTEPIAAUPBAvEl TA
AvakaAuwTe TNV oikovévela Mercedes me, Mercedes me connect, Mercedes me Apps
kal Mercedes me Adapter éxel avaloyia pe 1o Ynpeoiec Mercedes me Connect Tou
I8iou 10TOTTEdOU TNG TTOU €idape TTapaTTdvw. AvTioToIXo utro-1Tedio pe 1o Mercedes
me - Wnoiakég utrnpeaieg armroteAei To MY FIAT tng Fiat.

To umro-mredio Poption & Wallbox tou odnyei oto Poption & WNOIAKEC
utrnpeaiec Mercedes-Benz éxel avtiotoixia pye 1a AYTONOMIA KAI ®OPTIZH kai
NEO 500 EMANADOPTISH & >YNTHPH>H 1n¢ Fiat.

To utro-mredio Mercedes-Benz EAMNGG éxel avrioToixia pe 10 utro-tredio H
[2TOPIA MAZ oTov 1oToToTTO Tn¢ Fiat. 210 id10 uTTo-TTEdio Mercedes-Benz EANGC Ta
utto-redia YTmdAAnAol & Ektraideuon, Kapiépa kai AigBvy Bépata (Xwpig link 10
TeAeuTaio) TNG Mercedes-Benz dev éxouv avTioTolxia oTov I0TOTOTTO TNG Fiat.

To utro-mredio NIZTOMOIHZH WLTP tng Fiat apopd oe éAeyxo KatavaAwong
Kauaigou. AvrigToixn, av kai oxi idia, uttdpxel oto PoépTion & WNQIAKEC UTTNPETIES
Mercedes-Benz tou ioTéT0TTIOU TNG Mercedes-Benz.

To utro-redio ANTAANNAKTIKA & 2YMBOYAES 1n¢ Fiat €xel avmioToixia pe 1O
AvioAAakTIKG & Ateooudp kai AvadAtnon Tigwyv AVIGAAQKTIKWY OTOV I0TOTOTTIO TNG
Mercedes-Benz. Opoiwg 10 utro-redio AZE>XOYAP 1ng Fiat éxel etTiong avtioToixia
pue Ta  AviaMAakTikd & A€eocoudp kai vAoia afeooudp OTOV IOTOTOTIO TNG
Mercedes-Benz. To autd I1oxUel kal yia 10 utro-Tredio [vAOIa eAAoTIKG TNG
Mercedes-Benz 1mou €xel avTtioToixia pe o EAAZTIKA oTtov 10TéT0TTO NG Fiat.

To utro-redio OdIkA Bonbeia & BonBeia atuxnuartog g Mercedes-Benz €xel
avTioToixia pe o OAIKH BOHOEIA oTov 1o1éT10TTO NG Fiat.

To utro-tredio Eyyunoeic 1ng Mercedes-Benz €xel avtioToixia pe 1o EMEKTASH
EIMTYH>H> otov 101610110 TNG Fiat.
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To utro-mredio Xuvinpnon, emokeur) & gyyonon Ttng Mercedes-Benz kai
ouuTrapopaptouvta Service Pass, E¢ouciodornuévo Service, YTTnpeaieg SuvepyeEiou
Service yia oxuata dvw Twv 6 eTwv kal SmallRepair & Emmokeur) {nUIWV €XEl HEPIKA
avTioToixia pe To OAE2 Ol YMNHPEZIEZ oTov ioTéTOTTO NG Fiat.

To utro-tredio Tpéxouoeg avakAnoeig TnG Mercedes-Benz agopd oe péTpa Tmou
oxetiovral pe 1o €EAC: «Evnuépwon AoyiopikoU TrETpeAaloKIVNTAPAY, «AAAayn
WUKTIKOU PEOOU Kal agpdoakous». MpokeiTal yia utrnpeoieg mou evéxovtal To OAES
Ol YMNHPEXIEZX Tng Fiat.

To utro-mredio Odnyieg xpriong agopd oTov TPOTIO UE TOV OTToI0 PBPioKEl O
IBIOKTATNG pIag Mercedes-Benz odnyie¢ Xpriong yia To QuTOKivnTO OTO KIVATO TOU
TNAéQwvo.  AvrtioToixo eival To  utro-redio  eivar  To  EQAPMOIEZ  HA.
KINHTIKOTHTAZX oTov 1oToT10TIO NG Fiat.

To umro-medio EZYMHPETHZH TMEAATON 11ng Fiat Ttrapéxer TpdtToug
ETTIKOIVWVIAG TOU €ETTIOKETTTN-TTEAGTN WE TNV €mixeipnon. Opoiwg Kkai Ta uTro-Tredia
EMNIKOINONIA kar NEWSLETTER (tng Fiat) mou givail @opueg emikovwviag, dnAadi,
OUAANOYNG OTOIXEIWV TOU ETTIOKETTTN-TTEAATN. AVTIOTOIXEG POPUES AAAG Kal duvATOTNTEG
UTTapXouv Kal oTo 10TOTTEdo TNG Mercedes-Benz 010 TEAOG QPKETWV 10TOCEAIDWYV
(webpages) Tou 10TéTOTTOU TNG.

To utro-1redio HAekTpIK KIVATIKOTNTA TNG Mercedes-Benz avTtioTtoixei oto mmedio
HAEKTPIKH KINHTIKOTHTA ka1 oto utro-redio FIAT HAEKTPIKH KINHTIKOTHTA
TOU 10TOTOTTOU TNG Fiat.

To utro-redio Mercedes-Benz Intelligent Drive 1ng Mercedes-Benz T1repi€xel
odnyieg ac@aloug odAynong Kai dev £xEI AVTIOTOIXO OTOV I0TOTOTTO TG Fiat.

Ta utro-redia Kaivotopia kal >xedioon 1ng Mercedes-Benz Byalouv ZeAida
o@aAuatog 404 (mercedes-benz.gr).

To utro-mredio [MioTomroinoelig ISO otov 10T0TOTTO TG Mercedes Ogv €xel
avTioToIxo OoToV 1I0TOTOTTIO TNG Fiat.

To utro-mredio KINHTPA KAI MAEONEKTHMATA ¢ Fiat mou agopd o¢€
QOPOAOYIKEG EAAPPUVOEIG TWV AYOPACTWY TWV AUTOKIVATWY TNG Oev €XEI QVTIOTOIXO
oTov 10ToTOTTO TNG Mercedes-Benz.

To utro-redio Biwoiydinrta agopd ot dpdoelg ETaipikng Koivwvikng EuBovng.
2XETIKA avagopd uttdpxel oto utto-redio HAeKTPIKG AuTokivnta | HAEKTpOKivnon Kai
mepIBaANov | Fiat Greece oTov 10T6TOTTO TNG Fiat.

To utro-redio CASA pe Aivk Casa 500 | Virtual Museum | Fiat atroteAei
d1adikTuakn Kaivotodia Tng Fiat kaBw¢ agopd o€ éva €IKOVIKO Pouagio TTou avaAoyo
dev uTTApyEl oTov I0TOTOTTO TNG Mercedes-Benz.

210 utro-redia Tou 10TéTOoTTOU TNG Mercedes-Benz epgavifovtalr apketd Pop
Ups, evw 10 avTioToixo dev oupPaivel ota utro-redia Tng Fiat.

Oocov agopd otnv Tmapoucia ota Méoa Koivwvikig AIKTUWONG, N

Mercedes-Benz dpaoTnploTrolsital oTa fl v o © , evw n Fiat ota

f)(6)(v) (In) (W
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Mercedes-Benz Vs Fiat: cuptrepdaopara

Mercedes-Benz.gr Fiat.gr
1 XZuvepyatikd MapkeTivyk (Push) Nai Oxi
2 MdpkeTivyk lMNepiexopévou (Pull) Nai Nai
3  MdapkeTivyk HAekTpovikoU Tayxudpouegiou (Push) Nai Nai
4  Eiogpyopevo MdapkeTtivyk (Pull) Nai Nai
5  Zelideg Mpoopicuou (Push) Nai Oxi
6  Méoa Emxoivwviag (Pull) Nai Nai
7 Avadudueva Mnvuuata (Push) Nai Oxi
8  Anuoéaieg Zxéoelg pe Zuvoean (Pull) Oxi Oxi
9 [ledia AutopaTtotroinuévng 2uvopiAiag (Push) Oxi Oxi
1 Méoa Koivwvikng Aiktdwong (Pull) Nai Nai

Mivakag 5: H xpAion epyaAciwv Tou yn@IakoU HAPKETIVYK KAl TWV TAKTIKWV
Mieong & 'EAENg oTa 10T16TTEd A auToKIViiTwY Mercedes & Fiat

Otmwg @aiverar atov livaka 5, n Mercedes-Benz a¢lotmoici ta 8 ammd ta 10
epyaleia (80%) trou €idape Tou MdApkeTivyk ZwvTtavig 2uvdeong Tou Xdptn 1, kai
xpnoigotroiei 4 amd 5 1exvikég Pull (80%) kai 4 amd Tig 5 TeEXVIKEG Push (80%).
AvrioToixa, n Fiat a&lotroiei Ta 5 amd 1a 10 epyaAcia (50%) kai xpnoipoTroigi 4 armmd 5
TakTIKEG Pull (80%) kai 1 amd 1g 5 T1exvIKEG Push (80%). To 101é1med0o NG
Mercedes-Benz &ev KAvel XPAON QUTOUATOTIOINKEVWY  €pyaAgiwy, OTTWG yia
Tapddeiyua eival To chat-bot. Qotéc0, uTTdp)ouv dladPACTIKG TTEDIA TTOU TTAPEXOUV
OTOV ETTIOKETTTN T dUVATOTNTA VA BIAAEYEl HECA ATTO éva OUVOAO £TTIAOYWV. AV OUWG
OTO €PYOAEIO aQuTO evidooovTal Kal Ol OIadPACTIKEG OENIOEG, HE ETOINEG ETTIAOYEG
QATTAVTAOEWYV TTOU ETTIAEYEI O ETTIOKETTTNG, TOTE OXI.

MapdT n dopr Twv dUO 1I0TOTTEdWYV, OTO ETTITTEDO TWV TTESIWV TOU PEVOU TOUG,
Oev cival idla, o1 avagopéc o€ MIa oelpd Kpiolywv Bepdtwyv (nAEKTpoKivnon,
dlauoépPwWaOn, OuvTAPNON Kal  dIavOM AUTOKIVATOU, 0geooudp, QaVTOAAOKTIKA,
XpnuaTtodoTnon, utinpeoieg K.4.) cival koivr). Ooov agopd oTn oTPATNYIKA Twv dUO
eTaipeiwv n Mercedes-Benz akoAoubBei pia Tunuatotroinuévn (segmented) TTOAITIKN
TIPOCPEPOVTAG AUTOKIVATA TTOAUTEAEIOG, KATI TO OTTOIO, O€ YEVIKEG YPAPMUEG, OEV KAVEI
n Fiat — TouAdxiotov OxiI epgavwe. TéAog, n Mercedes-Benz divel €éugaon otnv
MEYAAN YKANO QUTOKIVATWY TTOU OIABETEL, TA OTTOId KAl TTPOBAAAEI hHE TEXVIKEG £AENG,
onAadn, pe dlapnuioeis. AvtiBeta, n Fiat, uotepwvTag Evavt Tng Mercedes o€ apiBud
Kal TUTTOUG QUTOKIVATWY, Bivel Eu@aacn o€ TEXVIKEG TTieong, dnAadr), o€ TTPowONTIKES
EVEPYEIEG.
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1. OeTIKO KivnTpO ayopds 1. ApvnTIKO KivnTpo ayopdg
&)

YynAn avé A r
iy poamach N Levis]
@

XapnAfi avapign B ESTEE LAUDER A LAMBERTS

(0] )\c’) KC’)O'TO THE PROFESSIONAL RANGE
(xaun <) MAYBELLINE

Mivakag 4: H MATpa Avapi§ng Twv Rossiter&Percy yia TG okTw (8) KaTnyopieg TpoidovTwy
TOU EUTTEIPIKOU UAIKOU TNG MEAETNG.

e uHIa oUvoyn TWV OUYKPICEWV TWV ICTOTOTTWV TWV UTTOAOITTWV TPIWV
{euywv TPOIOVTWV
O 1o16101T0G NG EStee Lauder givai o TAoUc10¢ atmdé autdv Tng Maybelline, wg
QATTOTEAECUA TTOAU PEYAAUTEPNG TTOIKIAIAG KAAAUVTIKWY TToU TTpoa@épel. Oaov agopd
OTIG KOTNYOPIEG TTPOIOVTWY ApPVNTIKAG AVAUIENG, O IOTOTOTTOG TwV pouxwyV Lewis eival
al0ONTA KOAUTEPOG TTIO EUXAPIOTOG KAl TTOAU TTIO PETAPOVTEPVOSG aATTO AUTOV TWV
pouxwv New Denim. To autd 1o0xUEl yia TOV IOTOTOTTO CUUTTANPWHPATWY OIATPOPNG
Lamberts oTn ouykpior Tou pe TOV avTioToIXo TNG Lanes. Me Baon 6Aa Ta Trapatrdvw
MTTOPEI EUAOYQ VO I0XUPIOTEI Kaveic 600 TTIo dIGonUN Kal Tautdxpova TTio akpiBn ival
N MAPKO €VOG TIPOIOVTOG, TOOO HEYOAUTEPN €ival n OAvOTNTA VO UTTEPTEPEI TO
I0TOTTEO0  TOU  €vavTl  TOU  IOTOTOTTOU  MIaG  PAPKAG  TToU  €XEl MIKPOTEPN
AVaYVWPICINOTNTA Kal aloBnTd XaunAdTeEPN TiuA ayopdc.
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